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THE BEST ADVICE FOR YOU 


The best advice for you... is the 
advice you give yourself. 

Harry S. Truman once said. “When 
I am giving somebody advice, the 
first thing I do is find out what they 
want to do. Then | advise them to do 
ty 

This may sound like a joke, but 
it isn't. As former-president Truman 
explained, advice that is good for 
some people is not good for others. 
People do things much better when 
they are the things they want to do, 


rather than the things other people 
want them to do. 

Advice always involves two things: 
a person and a situation. It’s usually 
easy to understand the situation, but 
it’s never easy to understand the per- 
son. You understand yourself better 
than others are likely to 
understand what advice clicks best 


at least you 


for you, and what advice is useless, 
however well meant it may be. 
Your credit union officers will be 


glad to give you advice on your 


financial affairs. You will find that 
they have quite a lot of information. 
They have talked to a lot of members, 
and seen a good many problems. They 
know what’s going on. But when you 
talk things over with them, they will 
probably listen more than they will 
talk. They may give you some infor- 
mation, but they know that the best 
thing they can do for you is to help 
you figure out things for yourself. 
The best favor any man can do for 
another is to listen to him. 


YOUR CREDIT UNION 


Your credit union is different from 
a bank or loan company in one funda- 
mental way. 

It belongs to you. You and the rest 
of the members. 

You can use it or not, as you wish. 

It will be a better credit union if 
you use it and take a real interest in 
it, save in it, borrow from it, serve on 
its committees. It will be a worse 
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credit union if you don’t. 

The purpose of the credit union is 
to take the strain out of money. You 
should be able to save without strain- 
ing, and your credit union makes this 
possible. You should be able to bor- 
row without straining, and your 
credit union makes this possible too. 

Your credit union is like a big 
family. It’s not a commercial thing. 


It’s held together by friendship, re- 
spect, and the spirit of service. 

The directors and committee mem- 
bers of your credit union serve with- 
out pay, out of their good will toward 
you and the rest of the members. 
They are trying to run a good credit 
union, because they have seen how 
people benefit from a good credit 
union. 





BUDGETING 


Plans ifis 
ibly a better way to say it. Budgeting 


people But 


hulure purchases Is prob 


ounds e¢rim to most 
they re the same thing 

There's a simple way to budget, 
which many people tise but it's ex- 
pensive That's to borrow for every- 
thing. and let the size of the monthly 
payments set the limits. This works, 
brut it ha two dsadvantages it 
makes you vulnerable to emergencies, 
ind it’s expensive. In the long run 
it actually lowers your standard of 
living, because of the steady payments 
lor interest 

Chere’s a complicated way to budg 
et, too, and that’s to plan everything 
down to the last cent. including de 


preciation on your electric toaster 
Few of us have the patience or the 
skill with figures to do this. The 
helief that budgeting has to be com 
plicated——-plus the feeling that once 
youve got a budget you cant buy 
the thin you really want stops 
most people before they start 


Nevertheless 


their future 


most people do plan 
purchases. The work 
sheets that follow on the next three 
are meant to help make this 
They are not really budget 
sheets. They are just estimate sheets, 
that will help you get things clear in 
your own mind 
You can’ find out where you stand 
without itemizing everything down 
to the last penny. It’s worth doing, 
ind it's especially worth doing with 
the whole family taking part kach 
member of the family will get a better 
idea of how things are going. what's 
possible and what’s not possible--and 
each member is likely to come up with 
i bright suggestion or two. Besides, 
planning future purchases doesn’t 
work very well unless all the family 
is Cooperating and cooperation has to 
he based on mutual understanding 
The plans should include a goal for 


each member of the family; even the 
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youngest. within reason, should pick 
some goal for himself. In other words, 
the plans should benefit everybody 
personally as well as everybody in 
general. 

Your credit union will help you 
work out the figures if you want 
them to. 

\ plan for one year is a good thing 
to have, but a young couple who have 
just been married may well have forty 
or fifty years ahead of them. They 
can't do everything in the first year. 
It will help them to look ahead a bit 
further. 

They ought to keep it in mind that 
they are not going to be able to save 
much during the first few years, but 
can build up life insurance protection 
and equity in their home during that 
time. Meanwhile. they will be busy 
equipping their home and doing what 
they can to bring up and educate 
their children. 

Later. if all goes well, they will be 
able to save more when the children 
have become self-supporting. Chances 
are the husband’s income will reach 
its peak while he is in his fifties, al- 
though this will depend on what kind 
of work he does. Just what income 
he can expect at the peak should be 
recognized frankly. because realistic 
planning depends very much on 
where the ceiling is going to be. There 
is no sense in making plans on the 
basis of. “Well. 
some luck.” 


If the wife works. the income she 


maybe we'll have 


brings in should never he counted on. 
There is no harm in using it to buy 
useful things. but it’s a mistake to 
horrow on it. It can stop any time. 
Borrowing will raise the standard 
of living during the early years if it’s 
done wisely. Debt counselors say you 
should stop borrowing when your 
short-term debt totals three months’ 
pay. In other words. a man making 
$100 a week should not borrow more 


than $1300. However, this depends 
on what his other obligations are. A 
family with many children should be 
more cautious than a family with 
none. 

Some people, of course, prefer to 
plunge ahead without a plan. They 
sometimes come to grief. Most di- 
vorees, say lawyers and judges who 
handle such cases. are caused wholly 
or partly by money problems. It’s 
hetter to use a litthke common sense. 

(Thanks to Boh Kneebone for the 
use of these worksheets which he 
planned for the use of members of 


CUNA Credit Union.) 





Using the worksheets ¢ 


Fill in each expense item as you 
come to it. Later on. you may find 
an item you have already entered 
in another space; for example, you 
may have included fire insurance 
with your house payment. If so, 
just write “included above” and go 
on. 

After you have filled in all the 
spaces, go back and figure the total 
for the year. When you have en- 
“weekly”, 
multiply it by 52. Under “month- 
ly”. multiply by 12. Under “quar- 
terly”. multiply by 4. If it’s an 
annual figure. just enter it in the 


tered a figure under 


“total” space. 

To get a grand total, it’s easiest 
first to add each group separately. 
Make sure. as you add. that you've 
got a total for each line, or that 
it’s accounted for somewhere else. 
“miscella- 
neous” for anything not specified 
by name. If you work on the basis 


Use spaces marked 


of take-home pay rather than gross 
salary, then of course you will 
omit federal taxes and social se- 
curity payments. 
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EXPENSES WEEKLY MONTHLY QUARTERLY ANNUALLY TOTAL YEAR 





RENT OR PAYMENT 
LIGHT AND GAS 
HEATING 
TELEPHONE 

TAXES 


HOUSING 


WATER 
WATER SOFTENER RENTAL 
REPAIRS-PAINTING 


FOOD 

MILK BILL 

BAKERY OR DELIVERED GOODS 
CIGARETTES 


FOOD 


GAS AND OjlL 
REPAIRS, TIRES, ETC. 


CAR 
| 


LICENSE 


HOSPITAL 
CAR 
HOUSE 





PERSONAL PROPERTY 
LIFE 
LIFE 


INSURANCE 


LIFE 
LIFE 
LIFE 


BARBER 
BEAUTY SHOP 
ALLOWANCES 
NEWSPAPER 


PERSONAL 


MAGAZINES 
TOILETRIES 


DOCTOR 
DENTIST 
DRUGS 


MEDICAL 


SELF 
WIFE 
CHILDREN 


CLOTHES 
| 


CLEANING 
LAUNDRY 





TOTAL THIS PAGE* 




















*Be sure to total earnings on page 3 
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REGULAR 
SAVING 


LOAN PAYMENTS & 


> 
= 
7 
- 
z 
°o 
uU 





EXPENSES 


ed 





WEEKLY 





MONTHLY 





QUARTERLY 


ANNUALLY TOTAL YEAR 





CREDIT 


TIME 


SCHOOLS 


ENTERTAINMENT 


MISCELLANEOUS 


CREDIT UNION 


OTHERS 


CREDIT UNION 
SEARS 

WARDS 

OTHER 

OTHER 

OTHER 


OTHER 


BIRTHDAY 
CHRISTMAS 


OTHER 


TUITION 
BOOKS 


EQUIPMENT 


CHURCH 
OTHER 


OTHER 


MOVIES 

DINNER OUT 
COMPANY IN 
CHILDREN PARTIES 
PARTIES 

CLUBS 

SPORTS & BOWLING 
BEVERAGES 
VACATIONS 

BABY SITTER 


UNION DUES 

OTHER DUES 

SOCIAL SECURITY 
INCOME TAX—FEDERAL 
INCOME TAX—STATE 

TV & APPLIANCE REPAIR 
MISC. 

MISC 

MISC. 


MISC 








TOTAL 

















(Add all items of expenses together) 
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EARNINGS WEEKLY SEMI-MONTHLY MONTHLY ANNUALLY TOTAL YEAR 
WAGES 
OTHER WAGES 
WIFE’S INCOME 
po INCOME FROM PROPERTY ; 
- DIVIDENDS 
COMMISSIONS 
OTHER INCOME 
TOTAL 
TOTAL EARNINGS 
5 TOTAL EXPENSES 
x NET EARNINGS : 
(Subtract expenses from earnings) 
WHAT | OWN VALUE WHAT | OWE Balance 
HOME HOME 
CAR - CAR Prarie: 
FURNITURE FURNITURE 2 
OTHER PROPERTY SEARS 
OTHER GOODS WARDS ni 
SAVINGS CREDIT UNION 
OTHER SAVINGS (BONDS, ETC.) LENDER 
Par a OTHER LENDER 
OTHERS 
OTHERS 
OTHERS 
TOTAL OWNED 
4 TOTAL OWED 
TOTAL TOTAL NET WORTH 








(Difference between total owned and owed) 
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GETTING THE MOST 
FOR YOUR MONEY 


You can work hard at shopping 


and save money that way, but there may be 


YRTTING the 
y take 
takes year ol 
It’s a bother 
rather not take 
However, il 


for study 


most lor your money 
tanning and study lt 
thoughtful shopping 
Many 


the trouble 


possible that the need 


would 


jt opl 


it dl pl Lrining has been ove} 


emphasized. It possible that there 


ire one ot »>way you can get more 


lor your money without too much 


hother. and that these one or two sav 
ings will be bigger than many small 
avings that cost you” tremendous 
trouble ind effort 

You may be able to find such sav 
ites bry COMparing your expenditures 
family. If 


your family is not average. or if you 


with those of the average 


don't know your 


it will take ore 


expe nditures. then 


work. But 


reason, ¢ omyp irisons he Ip. 


within 
The average family. according to 
the most recent study made. spends 
3 cents out of each dollar for 
food 
14 cents for transportation 
& cents for shelter 
10 cents for clothing 
9 cents for medical care 
16 cents for other purposes 
Now of course this varies, depend- 
ing on the size of the family, their in- 
come, the size of the city in which 
they live. the climate, and so on. In 


some cities nearly everybody owns 


his own home; in other cities, most 
people rent. In some cities everybody 
goes to work by automobile; in oth- 
ers, most go to work by bus, streetcar 
or subway 

Young children don’t eat as much 
as older children, but they run up 


more doctor's bills. Young couples 


6 


easier methods for you 


just married spend more on home and 
appliances than older couples. who 
may have the mortgage paid off and 
the home well furnished. You have to 


ill this 


there really isn’t any such thing as an 


illow for and remember that 
average family. 

But the figures might help you spot 
a mistake. If you are spending much 
more than average in some category, 
very possibly that’s where you can 
save money if you want to. It’s worth 
thinking about. 

The following pages will vive you 
a few hints on how to save money on 
food 


on. There is nothing new about these; 


housing. transportation and so 
you will find the same kind of thing 
in many magazines. books and news- 
papers. It is always interesting to 
check through them for an idea or 
two. Few read them 


people will 
through with a determination to 
change their habits from top to bot- 
tom. Most of us enjoy shopping the 
way we do it now; that’s why we do 
it that way. We deliberately buy some 
things that are more expensive than 
we need, because it appeals to the 
snob in us. We are consciously weak 
or lazy about bargaining for some 
things, because it would embarrass us 
too much to be tough. 

The financing of automobiles hap- 
pens to be one field in which few con- 
they 
might. Dealers still handle most auto 


sumers bargain as hard as 
financing. and dealers normally have 
several plans which may offer high or 
low rates as much as $200 apart over 
the financing period. They naturally 
like to get the high rate. which often 
provides them more profit than they 


make on the car itself. Many car buy- 
ers work hard to get the price of the 
car down $100 or so. then throw the 
gain away by accepting the first fi- 
nancing deal the dealer suggests. 

Anybody who really wants to he- 
come a better shopper should go to a 
public library and look through the 
available books, pamphlets and maga- 
zines. There’s a wealth of information 
to be had for the asking. 





For further 
information 


Magazines: 


Changing Times, Kiplinger 
magazine, 1729 H Street, N. W., 
Washington 6, D. C. 


Consumer Reports, published by 
Consumers Union, 256 Wash- 
Mount 


ington St., Vernon, 


New y ork. 


Consumer Bulletin, published by 
Research, Wash- 


ington, New Jersey. 


Consumers’ 


BOOKS: 


“Managing Your Money” by J. 
K. Lasser and Sylvia E. Porter 


“Freedom from Money Wor- 
ries” by Price and Martha 
Patton 


“Your Guide to Financial Se- 
curity” by Sidney Margolius 
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The two ways most people sacri- 
fice money for transportation is 
by carrying too much financing 
and too much depreciation. Be- 
cause these are hidden costs, 
they're easily overlooked. 


The average family now spends 14 
cents out of every dollar for trans- 
portation, which means for owning 
an automobile. 

This is the biggest change that has 
taken place in family budgets in the 
last fifty vears. Of course. a family 
can still do without a car and travel 
by bus. streetcar. taxi and train. This 
will usually reduce expenses  sub- 
stantially. In some big cities, particu- 
larly New York and Chicago, parking 
and varaging have become sO eX- 
pensive that most families do not 
own cars except the wealthiest or 
those who live out on the fringes of 
town where space is available. 

But most people want a car. 

It’s hard to advise people on car 
purchases, unless they look at a car 
as transportation. For many people 
a car is a pleasant, even a glamorous 
thing. They like to buy a new car, 
and they sometimes get carried away 
by this pleasure so much that they 
neglect to look into the financing 
charges. They feel, perhaps, that bar- 
gaining over a new car is a little like 
haggling over the price of a famous 
diamond. 
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YOUR 








TRANSPORTATION 


Everybody knows it’s cheaper to 
buy a used car than a new car. Not 
everybody knows that big savings are 
possible on financing. Financing 
through the dealer is hazardous, if 
you leave it up to him to pick out 
the financing plan; most dealers count 
on making money out of the financ- 
ing. and will charge you whatever 
rate they think you will stand for. 
On new cars. one motor magazine 
suggests. you should say to the dealer, 
“IT want the 5 percent rate.” 

You're usually better off with your 
credit union, anyway. On used cars. 
there’s no comparison. Your credit 
union is better every time. 


+++ 


TIPS 


To save money, buy the small- 
est car that is adequate for your 
purposes, 

Get a car with a practical engine 
size. An engine displacement of not 
more than 300 cubic inches is enough 
for most driving requirements. 

Select a car with a low rear 
axle ratio. This ratio is the num- 


ber of revolutions of the drive 
shaft for each revolution of the 
drive wheels. 

For economy, if much of your driv- 
ing is of the stop-and-go variety in the 
city, select a manual shift with over- 
drive. The low ratio of an automatic 
transmission is economical only at 
high-speed cruising in high gear. 


oa 


The yearly expense of owning a 
new automobile of average price 
$775 if it is 


5,000 miles per year. 


totals approximately 
driven only 
However. if the mileage is jdoubled 
the total cost rises to $952.'On the 
average, an automobile will depreci- 
ate 25 percent during the first year. 
15 percent during the second and 10 
percent each year thereafter. 

To determine the amount spent each 
year on depreciation: take the pur- 
chase price of the car, finance charges 
included, subtract from this the value 
of the car at the time you expect to 
sell, and divide this amount by the 
number of years you will keep the car. 

The depreciation of automo- 


= 
‘ 








biles varies with the make and 
model, Generally speaking, for- 
eign cars do not depreciate as 
rapidly as American makes. The 
Volkswagen, in particular, has a 
high resale value. 


Depres tion rates are not consis- 
tent this particular price range 
of Amer iutomobile. Cadillac has 
one of the highest resale values, Im- 
perial one of the lowest. In the low 


R imble I 


least an differences 


cle pre ciliates 


in depreciation 


‘ { ther American cars is 
| hit \ppe rane ind utility are 
Iter mportant than make in 

termini the resale value of an 
tutomotul For ey imple 1 station 
ivon will have a higher resale value 
thar convertible an automobile 
prat nted mn consel itive colors will he 
eusiel lo a spose ot on the used car 
lot thar i 1 rudy one 

+ + 

i {/ ‘ osts averagin close 

s (Hit ‘ oller pay fo replace 
‘ fhie i neoul er ne or the frans- 

wl ! r than the entire aulo 
obit Bu vhen hopping jor an 
ine ebut din hop you must he 

on your toes for misleading ads mis 
quoted prve and the 10.000-mile 
warantes mth no mention of a time 
limiat ! wou rebuilt O-« vlinder en 
ine costs around $250-8350 includ- 
mn installation and credit for your 
old engine trade-in. Some shops will 


do the job for less. using a lower 
rade rebuilt. Be sure the new engine 
emanufactured and not 
just an overhaul 
Many vp risite 
avoided i] ou 


every WA) oF 


repairs can be 
changed lreque ntly 

1.000 miles, especially 
during the winter. For a car in rea- 


sonably ood 


huyin al teast the 


condition it's worth 
medium pri ed 
vrade of oil, which has detergents and 
he lp keep the 


chemicals to engine 


cle an 
If your new automobile is not oper- 
ating as 


hope ad. the 


economically as you had 
timing may require fur- 
Check the gas con- 


sumption care fully for 2.000 or 4.000 


ther adjustment 


miles If the pe rlorman eis below par 
have the dealer adjust the timing and 
carburetor 

Gas mileage has been declin- 
ing since the thirties. Actually the 
quality of gas has improved, as 
has the engine efficiency. But the 
average car is also much heavier 


8 


than it was twenty years ago. 


The most important factor influ- 
encing the gas consumption of your 
car is you—in other words, the man- 
ner in which you drive. Fast starts 
and frequent change of speed will cul 
down your mileage. 

As soon as possible, shift into high 
Cea; 

By anticipating traffic you can 


avoid red lights and other gas eaters. 


Many motorists waste money 
on premium gas when their auto- 
mobile does not require it. Most 
ears built before 1956 have com- 
pression ratios of under 8.5:1 
and operate satisfactorily on 
regular. The heavier cars of 1957 
and 1958, as well as the eight- 
eylinder 1959 models from Pon- 
tiac, Mercury, Dodge on up have 
high compression ratios, some as 
high as 10.5:1. These run better 
on the premium gas. Those in the 
%.5:1 to 10:1 class may run sat- 
isfactorily on regular but there 
will be some loss of power. This 
loss, however, may be regarded 
as trivial. If the engine does not 
knock on regular, it will run no 
better on premium unless the 
spark is advanced. A_ motorist 
who has been using the higher 
octane gas must have the spark 
retarded if he wants to give regu- 
lar a fair test in his automobile. 


The best tire value for the average 
motorist is the first-line tire with 
nylon cord. It’s safer, longer-wearing 
and quieter than the second-line. A 
better quality tire generally feels 
(and is) heavier. It also has a wider, 
flatter tread face. and more cross-cuts 
in the tread to aid’ braking action. 
They generally have relatively straight 
treads or only slight zigzags. 

Snow tires are no substitute for 
chains. The snow tire with a tread 
containing plastic chips is superior in 
performance on wet and snow sur- 
faces to most leading brands of snow 
tires. But its life is only about 11,000 
miles 

Before buying, determine whether 
the advertised list price is the one at 
which the tire is usually sold in the 
fictitious 


area; it may be higher 


than you would normally pay. 

By inflating your tires 3 or 4 
pounds above the recommended 
pressures, you can save on gas 
as well as increase your tire mile- 


age. 


Since the war, there has been a 
rash of “10 to 15 year” batteries on 
the US market. Some of these are 
genuine but most of them are merely 
disguised conventional lead-acid bat- 
teries, 


high in mediocre in 


quality, and sold with 


pric e. 
misleading 
nickel-cadmium 
battery costs about $165. It can be 
identified by the fact that it has 5 or 
10 cells instead of the usual 3 or 6. 

If you are going to trade in 
your car next year, it isn’t neces- 
sary to put a long-life, expensive 
battery in your car. 


guarantees. A true 


Winter is the best time to shop for 
auto seat covers. The best gauge lo 
get ts 16. Eight-gauge rips too easily. 

There’s a cheaper method of 
keeping fog from clouding your 
windshield than the anti-fog com- 
pounds sold by service stations. 
Just rub a damp cake of soap 
across your windshield, then 
wipe it off. 

You can also use tube-style shaving 
cream or shampoo. 

Whatever became of the old 
fashioned car pool? 

Some companies are charging less 
for insurance on the new compact 
cars. This may develop into something 
worth thinking about when you buy 
your car. 

Most advisers agree that it isn’t 
collision and 


worth while to carry 


comprehensive insurance on older 
model used cars. The cost is too high, 
and the possible claims are too lim- 
ited. On such cars, you can cut back 
to liability types of coverage, which 
are cheaper considering the size of 
potential claim they may pay. 

Car dealers today are often 
making more out of financing 
than out of selling cars. Don't 
expect to be kissed on both 
cheeks if you offer to pay cash. 

On the 
various times when you are more 


other hand, there are 
likely to get a good deal. For example, 
January is usually a poor month for 
dealers, and they are glad to make 
any sale, no matter how small the 
profit. Similarly, many dealers admit 
they cut prices more during the sec- 
ond half of any month than they do 
during the first half. 

Probably the best advice you can 
give anybody who is about to buy a 
car is, by all means shop around. Do 
not buy anything until you have vis- 
ited at least three dealers; and if you 
have the stamina, call on more. 
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Convenience has been added to 
many food items, raising the cost. 
Yet food takes less of the average 
family budget today. 





YOUR FOOD 


For the average family, food takes 
33 cents out of each dollar spent. 

It’s undoubtedly money well spent. 
A balanced diet is the basis of good 
health. The fact that the younger gen- 
eration is taller every year shows that 
diets are steadily improving. A good 
balanced diet must include, according 
to nutritional research people: meat 
or other protein products, dairy prod- 
ucts. cereals, fat. leafy vegetables. 
fresh fruit, yellow and green vege- 
tables, sugar. The amount that people 
need of these things depends on age 
and other factors. But it’s clear that 
as income goes up, people eat more 
meat and vegetables, less of the 
cheaper filling foods. Current studies 
show far fewer children are malnour- 
ished today than was true thirty or 
forty years ago. 

Money 
widely, however. Some families pay 


spent for food can vary 


much more than others for conven- 
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ience items. Years ago there were 
many jokes about the young wife who 
started her housekeeping career with 
nothing but a can opener. Now the 
jokes are mostly about thawing out 
something for supper. The trend to- 
ward convenience in foods goes back 
forty or fifty years, however, to the 
time when incomes started to rise fast. 
Of course pre-cooked, frozen or spe- 
cially packaged foods cost more than 
old-style foods served out of a barrel. 
Potatoes, dried beans and peas, 
cheese and eggs are cheaper than 
frozen lobster tails and canned potato 
salad. It is possible to eat decently 
on a much lower expenditure than 
the average family does, using pow- 
dered milk, potatoes, cheese, cabbage 
and other cheap foods. 

However, most families would pre- 
fer to find other areas in which to 
economize. Meals are a central part 
of family life, and every family wants 


them to be as enjoyable as possible. 


The careful family will watch food 
prices carefully, shop carefully, and 
try to compromise between minimum 
expense and maximum pleasure. 

Here are some points worth think- 
ing about. 

Tips 

The real test of which is the 
cheapest store in your neighbor- 
hood is what your sales slips say 
at the end of the week. If you 
save your slips, you will be able 
to make comparisons. It is hard 
to make comparisons on indivi- 
dual items. 

A store that 
stamps is probably charging more 


gives you trading 
at least, that is what most business 
papers report. This has become a 
bighiye.comtroversial subject. You are 
justified, at least, in being on your 
guard, 

One major reason for wasted money 
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rent iw right in 
your j ‘ ; housemive ‘ lose 


hate on hand Left- 
vel pushed lo 


track of wi 
overs and oll hes 
the hack of ( efrigerator or the 
pantry fhe cite spoul Kvery house- 
mise ile fake ¢ arelul inventory. 


al lea / ‘ a eh o she will knou 


fhe house 


Food is the biggest expense in 
most family budgets. Often, the 
reason is that too much is spent 
on meats and baked goods. Soft 
drinks and candy are other items 
that are money consuming. 


Price ha nothing to do with the 
nutritional value of meat. Sirloin and 
teaks are no better for 
you than chuck 


bunt rel 


porte rhou ‘ 


kidneys and ham- 


Lhe see ‘ aving money on meat 
is to ie ! ‘ o cook the lower 
(Anybody can cook 
teaks and chops 


ing to use 


priced cuts 
This means learn- 
easonings spices, herbs. 
whatever suits your family’s 


It also usually means slow cook- 


Another say to save 


money on 
meat is to learn how to stretch it. 
Serving meat in the form of stew. 
olten 


meat loaf or casserole dishes 


with dried beans peas, lentils of 


cereals i meat go farther 


You can’t call yourself a cook 
until you know how to cook fish 
likes it. There 
are plenty of free booklets of 
recipes for fish. Fresh fish are 


so your family 


very economical and often more 
nourishing than red meat. Frozen 
fish, now widely available, also 


ean be found at good prices. 


Cheese is a 
lood and aii 


fein Far cy 


hig Aly 


excellent source of pro- 


conce ntrated 


CHEESE spreads and pack- 
aged varieties wont save you money. 
though. The most economical form 
of cheese natural cheddar or Amer- 
ian 

It pay to buy your eggs loose 
rather than neatly boxed. The price 
will be appres iably lower. 

Whole milk is an important food 
for children. but vou don’t have to 
Powdered 
milk makes a good base for choco- 
late milk drinks. Evaporated milk can 
be used in cooking and will whip like 
cream. With adults who have a tend- 
ency to put on weight, skim milk or 
buttermilk should be served. 


ready-baked 


use if for every purpose 


) 
Buying canes and 
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cookies costs a lot of money nowa- 
days. Cakes, candies and soda pop 
all belong to the class o} foods that 
can he made cheaper and better at 
home. Children can have a lot of fun 
making things like this, and ought to 
he encouraged to make this sort o} 
budget. 
Mayle they will enjoy making candy 


contribution to the family 


products jor sale 


foods that it’s 
cheaper to make at home: pie- 
kles, ice cream, jelly and jam. 
Some people like to buy wheat 
or oats and grind them up in a 
coffee grinder for a delicious 
slow-cooked cereal. 


Some other 


An important food which most fam- 
ilies neglect is whole grain cereal. 
This can be bought in various forms 

natural brown rice, oatmeal. whole 
wheat cereal or whole wheat bread. 
W hole vrain flours are also available 
for baking. These whole grain prod- 
ucts are highly nourishing and not 
expensive. 

An unbalanced diet is both 
dangerous and expensive. Chil- 
dren who eat sweet things all the 
time are risking their health. You 
should check your daily menus 
to make sure they include milk, 
butter and cheese; raw fruit and 
vegetables; whole grain cereal 
or bread; meat or eggs; cooked 
vegetables. 


Canned tomato juice has nearly the 
same vitamin C content as oranges 
or grapefruit. The price is lower. 

O}f canned meats the best buy is 


heef. This 


gives you a lot of protein for your 


usually canned corned 


money. Most other canned meats are 


in the luxury class. 


Coffee in a can costs more than 
freshly ground ceffee sold in 
paper bags, and it gets stale 
faster. 

Its more convenient, advertisers 
claim. for you to buy food in smaller 
cans and packages. They neglect to 
add that it’s probably more expensive, 
too. per ounce of edible material. 

The husky No. 2% can of a few 
years ago has practically 
The No. 303° can, 
ounces of food, has about replaced the 
20-ounce No. 2 can. And the 30- 
ounce No. 24% can—alas, we knew 
it well. 

Compare the cost per ounce and 
youll find that the food in the No. 
2% can often is 30 percent cheaper 


vanished. 
containing 16 


than in the “convenient” No. 303 can. 
With this saving you can afford to 
eal leftovers. 

Container sizes can fool you. 
One famous brand of peanut but- 
ter has an | l-ounce jar that looks 
almost exactly like the usual 12- 
ounce jars, and they both cost 
35 cents. And there’s likely to be 
a 10-ounce jelly jar mixed in 
with the standard 12-ouncers, 
again all at the same price. 

Watch the wording on the cans and 
jars. Federal law requires that ingre- 
dients be listed in order of predom- 
inance. If the jar says “chicken with 
noodles.” you'll get more chicken with 
noodles. But if it says “noodles with 
chicken” expect to look hard to find 
the chicken. By law there must be 
some there. 


Food Shopping Tips 

© Write out 

menus before shopping. Stick to your 
list. 

cA good day to plan your week’s 


market orders and 


shopping list is when the newspapers 
carry the grocery ads. 

® Don’t charge food. 

* Buy 


their weight if possible, rather than 


your foods according to 


on bulk or count. 

® Buy in large quantities, but not 
more than can be used immediately 
or safely stored. 

© If time permits, visit more than 
one grocery to compare prices. 

e l se loc ally produced foods and 
ones that are produced locally. 

® Read the labels on the containers 
to determine the best food buy. 

® Plan meals around those items 
that are at their seasonal low prices. 

® To help stretch your food dollar, 
a government Family 
Fare: Food Management and Recipes 
(Bulletin No. 1) may be obtained for 
25¢ from the Superintendent of Doc- 
uments. Washington 25. D. C. 

° Buy 


when the purpose warrants it. These 


publication, 


powdered and skim milk 
are satisfactory for many cooking 
purposes. 

© If you have a freezer, buy larger 
cuts of meat. These are often cheaper 
and you will save shopping time. 


What You Pay for Meat 


Since meat is the biggest item 
on the food list (one out of every 
four food dollars) let’s take a 
glance at what kind of work the 
meat dollar can do for you. 

To determine the cost of various 
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cuts of meat and to decide whether 


trimmed or boned meat, frozen or 
unfrozen, is a good buy, you have to 
know the amount of edible meat per 
pound as well as the price. 

If most of the fat is trimmed off. 


the total of columns 1 and 2 below 


The table was prepared by research- 
ers at the University of Illinois. 

It has been determined by the New 
York State Extension 
that the cost of pork bought on the 
hoof at the packing plant and cut up 
for the freezer would cost 45 cents 


Cooperat ive 


At $1 per Ib., 


Beef Percent of bone Percent of fat the lean costs: 
Heel of round None 17.9 1.22 
Round steak 4.0 14.3 1.25 
Ist and 2nd chuck ribs 13.5 12.5 1.36 
Round-bone sirloin 7.7 25.4 1.51 
3rd and 4th chuck ribs 14.5 20.1 1.55 
Blade (or 6th) rib 14.6 22.2 1.62 
5th chuck rib 16.0 21.6 1.65 
Rump roast 14.2 26.6 1.70 
Double-bone sirloin 18.5 23.0 1.74 
Porterhouse 8.9 34.6 1.80 
7th and 8th ribs 18.5 26.5 1.85 
T-bone 11.4 34.0 1.87 
Club steak 17.0 26.9 1.87 

At $1 per Ib., 

Beef Percent of bone Percent of fat the lean costs: 
9th and Oth ribs 16.9 30.0 1.95 
Hipbone sirloin 15.1 32.5 2.00 
Plate 11.7 36.6 2.02 
Brisket 13.6 36.2 2.05 
lith and 12th ribs 19.0 33.1 2.14 

At 70¢ per l|b., 

Pork Percent of bone Percent of fat the lean costs: 
Boston butt 4.7 10.9 82 
Loin, roasts and chops 18.1 14.9 1.05 
Ham 9.6 24.4 1.12 
Picnic 13.8 20.6 1.15 
Spareribs 40.6 immeasurable 1.19 
Bacon None 49.4 1.56 
Neck bones 63.7 Immeasurable 1.97 


equals the percentage of waste ma- 
terial in various cuts of choice meat. 
The last column indicates the cost of 
meat. at the rate of $1.00 for 
whole beef and 70¢ for whole pork. 


lean 


SOME COMPARISONS 


Liver is exceptionally high in many 
nutrients, says the 
Agriculture. Money 


is usually 


Department of 
spent for liver 
well spent. Kidney and 


heart are also good buys. 


Dry beans give high food value 
for the money spent. Peanut but- 
ter in another good value. 


Small eggs are as economical as 
large eggs when the price of small 
eggs is one-fourth cheaper. Medium 
eggs are as good as large when the 


price is one-eighth cheaper. The color 
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(not counting freezer costs) ; 


if cut from a dressed carcass bought 


directly from the packing plant and 
63 cents if bought over the counter at 


of the shells has no bearing on food 
value. 


Frozen foods are not always 
too expensive. Price trends are 


the supermarket. 


downward on these foods, and 


there are times when they are 
cheaper than fresh vegetables, 
because of 


partly 


the higher 


waste factor in fresh produce. 


About one-tenth of the families in 


55 cents 


the United States today have poor 
diets, the Department of Agriculture 
estimates. On the other hand. nearly 
half fall short of what is considered 
desirable in Vitamin 
C is the food element most commonly 


some respects. 


under-consumed, which means these 
families are not consuming enough 
oranges, grapefruit, tomatoes, cab- 


bage and similar produce. 


Calcium is another element short 
in too many family diets. Milk and 
milk products are the commonest 
sources of calcium, and families that 
do not consume enough milk, cheese. 
ice cream and butter will suffer de- 
ficiencies. Children will show health 
problems most. 


Contrary to the common im- 
pression, farm families do not 
always eat better balanced meals 
than city people. They eat slightly 
better than city families in the 
North, about the same in the 
South. 


A recent study of a group of college 
girls at Cornell showed most of the 
girls took less than 70 percent of the 
required amounts of calcium, iron 
and thiamine. The main reason was 
milk. 


potatoes. 


unwillingness to eat enough 


bread, cereals and 


eggs. 
One extra egg and a glass or two of 
milk each day would have brought 
healthful level for 
nearly all of them in regard to iron 
More bread 
was needed to provide the thiamine. 


the diet up to a 


and calcium. or cereal 


A study of soldiers’ eating 
habits shows men are reluctant 
to eat fish if it is simply fried 
and served. But they like it 
served with sauces and garnishes. 


Tip to wives: some men will refuse 
to eat any pudding that can be han- 


dled with a fork! 


Too many people, both teen-agers 
and adults, tend to go light at break- 
fast. People who say they are not 
hungry in the morning should eat 
lighter at night. We should eat like 
paupers at well. 
known nutritionist. People who eat 


supper, says one 


good breakfasts are more alert, effi- 


cient and energetic. 


When a young man starts work. he 
may need to adjust his eating habits. 
especially if he is stepping into some 
kind of indoor work that does not 
use much physical energy. He should 
watch his weight carefully at this 
time. The habits he sets himself in 
his early twenties are likely to be 
followed for many years, with an 
important effect on his health. 
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The biggest loan most people get 
during their lives is a home loan. 
A small difference in rate can 
mean a lot of dollars. 


YOUR HOME 


Lhe family now spends 


thout 18 nts out of each dollar for 
housing 

Of course, this is just an average 
ind many young families just start- 
straining themselves 


Many older 
people on the other hand. have paid 


ing in life are 
much harder than that 
off their mortgages and are sailing 
ilong comfortably with low monthly 
payment for taxes and insurance 


| i hou ‘ i 


i i controversial question 


ood investment? This 
From the 
economic point of view, it isn t easy 
to prove that owning a house is che ap 
There are many hid- 


as all 


home ownel discovel ind a house 


er than renting 
den costs in home ownership 


isnt worth much = after 


twenty or 
thirty vears of hard use unless plenty 
of money has been spent on upkeep 


Many t young 


family has bought 
simply because nothing was 
ivailable for rent. The modern mort 
rage, with 25 or 30 vears to run and 


low monthly often makes 


payments, 
this the easiest way out 

But of course there are big intan- 
rible satisfactions for most people in 


If it helps bind the 


together. if the children can 


owning i home 
family 


be given more space lor recreation, 
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if a pleasantet social life is possible. 
if everybody gets more privacy, then 


home-ow ne rship is well worth while. 


Tips on House Hunting: 
Bear in mind that you will 
have additional expenses. Furni- 
ture, paint here and 
there, repairs of various kinds, 
shrubs, lawn, and so on. List 
them carefully and add them up. 
You can’t get rid of them by 
ignoring them. 


Does the 


storage space 


drapes, 


house have adequate 
You may have to add 
a closet or two. 

How much of the basement space 
is usable? 
leakage ? 

Don't be coaxed into 
house by the offer of 
carpeting and 


You are 


items anyway. 


(Are there signs of water 


buying a 
wall-to-wall 
included. 
paying for these 


draperies 
probably 


In a new area, don’t be fooled 
by low property taxes. Low rates 
usually mean poor service. 


You are better off buying a two- 
story house or a one-story basement- 


less house. 


expensive to build and you are getting 


Split-level jobs are more 


less space for your money. 

Is the kitchen adequate or will 
you have to make expensive 
changes to suit your needs? 

If the house will require re- 
modeling, get an estimate of 
what this will cost before you 
buy. Get it in writing. 

A septic tank is a poor substitute 
for a sewer. Has it been sized on the 
basis of a soil percolation test ac- 
cording to the standards of the local 
health department? 


Check the house for possible mois- 
ture damage. Raised woodwork. rot- 
ten window sills and stained plaster 
can tip you off. 


Poor construction can often be de- 
tected in window and door fittings. 
Such defects may indicate settling. 


When figuring the amount you 
spend on a house, you should 
add one percent of its value for 
annual upkeep, if the house is 
new; 2 percent if the house is 
old. 


At your own leisure, have a private 
look at the house when the salesman 
isn’t around. 


Find out what your closing 
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costs will be. This includes title 
insurance, prepayments on inter- 
est and insurance, survey, mort- 
gage service charge, recording 
fee, credit report, etc. These can 
total as much as $700. 


Some mortgages do not provide any 
saving in interest if you pay off ahead 
of schedule. Such a penalty can take 
a big bite out of expected savings. 


If you are handy with tools you can 
spare yourself the expense of hiring a 
skilled workman when minor house- 
hold repairs or additions are required. 
A wide variety of tools is often avail- 
able on a rental basis from the local 
hardware store or from an agency 


specializing in equipment rentals. 
Floor polishing machines, sanders, 


drills, paint sprayers, plumbing tools, 
blow torches, electric hammers and 
stud guns area few of the commonly 
available tools. A small polisher may 
rent for as little as $1.50 per day. 
Other types of equipment such as 
power chain saws, rotary tillers, hos- 
pital beds and trailers are often avail- 
able from the same agencies. 
Your classified book lists them. 
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Tips on Upkeep 

When you're trying to get vood 
lighting in a room, remember that it’s 
cheaper to burn a few big lamp bulbs 
than a mess of small ones. Watt for 
watt. big bulbs are more efficient than 
small bulbs, use less current and pro- 
duce more light for your money. 


t me 
It’s cheaper to heat your home 


with oil than with gas in the areas 
of Baltimore, Boston, New Hav- 


en, New York, Philadelphia, 
Portland (Maine) and Portland 
(Oregon), Rochester, Seattle, 


Syracuse and Washington. 

Gas is cheaper than oil around 
Atlanta, Buffalo, Chicago, Cincin- 
nati, Cleveland, Detroit, Kansas 
City, Los Angeles, Milwaukee, 
Minneapolis, Pittsburgh, St. 
Louis and San Francisco. 


Home Repairs 
Before contracting to any costly 
home repair job ask yourself these 
15 questions: 

1. Do you know the name of the 
salesman and the name and ad- 
dress of his company? 

2. Do you know if the company 
is reputable and dependable? 








Have you asked the salesman 
for references? 
If any guarantee is given, is it 
in writing in the contract, clear 
and specific as to what will be 
done if trouble develops. 
If the company is making a 
long-term guarantee, do you 
have reason to believe that the 
company will be in operation 
10 or 20 years hence? 
Have you obtained more than 
one bid on the same job on ex- 
actly the same specifications? 
Does the company provide lia- 
bility and compensation insur- 
ance to protect you if there is 
an accident? 
Do you know by what bank or 
financing agency your contract 
or note would be financed? Or 
before signing a contract, have 
you consulted your own bank 
about financing this job? 
If work is to be subcontracted, 
will you be protected against 
liens on your home? 
Does the contract contain the 
name and address of the com- 
pany; specifications as to type 
(Continued on page 32) 
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Medical costs are rising, but aver- 
age health is better and the aver 


age life is | nger 


Medical costs are rising in family 
budgets The 
spends 9 cents out of each dollar for 
doctors’ and dentists’ bills This is a 


iverage family now 


wood thine 


Years ago. people didn’t 
call on a doctor unless they were 
afraid they were dying. They dosed 
themselves with quack medicines and 
bought eyeglasses in the ten-cent store. 
Modern medical care has lengthened 
the average life and made it possible 
lor pe ople over 65 to live active cheer- 
ful lives 

The spread of health insurance of 
various kinds has made it much easiet 
for the average family to afford hos- 
pital treatment 
health “major medical,” 
as it is called by CUNA Mutual In- 


SUrANCE 


The newest type of 


Inmsurance 


Socrety pays the big bills 
that are so hard for the average fam- 
ily to handle; it is not expensive and 
provides excellent protection. 


Nobody likes to see any cost rising, 
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YOUR HEALTH 


but in all fairness it has to be admitted 
that the rise in medical expenditures 


represents a real gain. 


TIPS 


The most practical means of 
avoiding high medical costs for 
you and your family is to eat a 
well-balanced diet, get sufficient 
rest and follow the other simple 
rules for healthful living. 

Every member of your family 
should have a periodic physical ex- 
amination. Depending upon age, oc- 
cupation, family medical history. in- 
dividual needs for medical checkups 
vary. Families with diabetes in their 
medical history should, for example, 
be more frequently tested for this 
disease. By discovering and treating 
a condition in time, you may save 
yourself money and your li/e. 

Heavy smokers, particularly 
those over 45, should have fre- 


quent chest x-rays. 

Follow your doctor's advice. Don't 
insist upon treatment which he feels to 
Millions of dollars 


are spent on operations each year by 


be unnecessary. 


physically healthy persons who insist 
with them. 
Provide yourself and your family 


“something is wrong 


with adequate immunization and vac- 
cination. Before their fourth year, all 
children should be immunized against 
whooping cough, diphtheria, tetanus, 
polio and smallpox. In some areas, 
immunization against three or four of 
these diseases may he obtained in a 
hooster 

taken 
at the proper intervals. By having 


standard 
shots. however, must still be 


single shot. The 


your whole family immunized at the 
same time, a considerable saving can 
often be made. Some doctors also 
recommend immunization shots for 
virus influenza. Adults should have a 
(Continued on page 30) 
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YOUR CLOTHING 


Ten cents out of every dollar go 
for clothing. in the average family. 
This is another changing item. While 
expenditures for transportation have 
been rising. expenditures for clothing 
have been dropping. The trend is to 
lighter. more casual clothes. lower in 
price and easier to keep clean. 

But there is also a trend toward 
buying clothing on credit. which is 
generally bad. Except in emergencies. 
it should be possible to budget for 
clothing just as you budget for food. 
It’s a regular expense, and if you bor- 
row to pay for clothing, you are just 
adding to that expense. 

Credit clothing stores in some big 
cities make a special appeal to people 
who are careless about how they han- 
dle their money. These stores have 


bad records and should be avoided. 


TIPS 


The best buys in all types of 
clothing are during the January 
clearance sales. 

The only true wash-and-wear 
ments are labeled 


far- 
“automatic wash- 
and-wear.” This means that the gar- 
ment can go through the entire cycle 
of a washing machine and be dried in 


an automatic dryer. 


In children’s 


look for generous seams. These help 


earments, always 
resist strain and provide letting out 
room as the child grows. Seam edges 
should be stitched evenly and closely 
with strong thread. Seam edges also 
should be bound or at least pinked to 
protect against raveling. Seams should 
be flat. 

Look for reinforcements at 
points of special stress: bar tack- 
ing and taped seams at placket 
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It’s a smart shopper who 
knows how to get good 


value in clothes. 


ends and under arms in dresses; 
in trousers, at pocket corners, in 
teeshirts, at shoulder seams. 

Check the weave. Put the material 
between your fingers and see if the 
appearance changes as it will if “siz- 
ing” has been used to make the ma- 
terial appear better than it really is. 
Hold the material up to the light to 
see how closely woven it is. noticing 
any tell-tale thin spots which would 
soon wear through. Pull the material 
both ways to see how firmly it is 
woven or how resilient the weave is. 

The best teeshirts are of mercerized 
combed cotton, next best is simply 
combed, the lowest is carded but not 
combed, Pull a piece of yarn from a 
cuff or edge and unravel it. I} the 
fibers are short and loosely twisted, 
expect only poor wear. Long fibers 
twisted tightly together indicate good 
yarn. 

The best dyes are vat dyes. 
Check the label to see if the color 
of the garment is guaranteed fast, 
both to washing and sunlight. 


“Wash-and-Wear" 

Faulty tailoring of the suit can re- 
sult in rippling of lapel edges, seams 
and coat edges. Often these can’t be 
eliminated. 

Abrasion of the fabric 
“pilling’” of short fibers on the sur- 
face 

A suit of inferior grade will 
wrinkle more easily as it ages. 


causes 


The fabric of a wash-and-wear suit 


may feel scratchy when new or 


clammy in damp weather. Heavy- 
weights are too warm. Some fabrics 
will cling to the legs. 

Cheap material does not clean 
or press well. 


Too much time is often required 





for cleaning and pressing. Special 
procedures are often required. 

If the suit must be let out, the needle 
show 


holes may permanently. Old 


creases are difficult to remove. 


SHOES 

Select a shoe with a slightly flexible 
toe box and heel counter (stiffening 
material used at the toe and the back 
of the shoe to support the outer 
leather). The toe box and counter 
should give a little 


u hen pressed 


but immediately resume the original 


shape. 
Calfskin is the preferred outer 
leather. Close examination of the 


grain will reveal its source. Calfskin 
is fine-grained. Cowhide is coarser- 
grained. In children’s shoes, shark- 
skin guards against scufling. 

Make sure the sock lining is of 
genuine leather and not merely 
paper dyed to look like leather. 
Also check for leather in the back 
of the shoe. 

It’s best not to wait to replace heels 
until they run way down or the whole 
shoe may be thrown out of shape. 

It doesn’t pay to have a child's 
shoe repaired if it’s about to be out 
grown. Don’t pass the shoe on to an- 
other child, since each child’s feet 
are shaped differently. 

Be careful who repairs your 
shoes. A poor workman can re- 
duce the size of a shoe by half a 
size. 

A cheap shoe that fits well is a 
better 


expensive shoe. 


investment than an_ ill-fitting 


Have both feet measured. They may 
not be the same shape. 
Insist on careful fitting by the 


salesman. 
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paves 
sales 

OMPabisons 
and. you shouldn't 
The shopper who 
100) product for SLO 
nen to cheat him. We 
take occasionally of 
imply because it 
ounds like fantastic bargain. and 
e all know ow bad these bargains 

ustially I ‘ o in 

Because all of us are gullible some 
of the time. and some of us are eul- 
lible most of the time. some dealers 
tim their advertising at this human 
weakness Was $95. now $29.75.” 
is the kind of claim they make. Com 
mon sense tells us that any product 
originally priced at $95 and marked 
down to $29.75 must have something 
wrong with it. But if we are gullible. 


we prefer to believe that we are about 
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BARGAINS 


to win the Irish sweepstakes “Some 
people do win, and who deserves it 
more than I do?” 

Here are some of the danger sig- 
nals that a shopper should watch for. 


TIPS 


Beware of the dealer who lures 
vou to his store with an attrac- 
tive advertisement of a standard 
brand item and then tries to talk 
you into buying a higher priced 
off-brand article. Don’t be mis- 
led by a story that he is all out 
of the advertised item. or that 
there will be a lone wait for de- 
livery, or that what he is now 
trying to sell you is better than 
the advertised article. 

Be wary of “bargains” of- 
fered at prices which are 
hard to believe. Check prices 
of the same quality merchan- 
dise or service offered by 


other dealers and make sure 
that the advertised article is 
what it is claimed to be. 
Vever let a household appliance 
or television or radio set be 
taken from your home for re- 
pairs without first receiving in 
writing an estimate of the prob- 
able repair cost and written as- 
surance that no additional 
charge will be made without 
your consent and that if you do 
not want the “extra” repairs the 
article will be returned to you 
immediately. 

Do not allow a_ door-to-door 
salesman to leave merchandise 
with you on an “approval re- 
ceipt” until he returns. He may 
not come back and you will find 
yourself receiving a bill for an 
article which you do not want. 


(Continued on page 30) 
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SPECIAL REMINDER: 


DIVIDENDS MUST BE REPORTED 
ON U.S. INCOME TAX RETURNS 


Treasury Official Reminds Credit 


Union 


Members That Income 


Savings Is Taxable 


During the fall of 1959 the House Ways and Means Committee 


undertook a series of comprehensive hearings to receive expert advice 


on overhauling the Internal Revenue Code. One of the important high- 


lights of these hearings was reports by independent experts on the 


widespread under-reporting on individual tax forms of dividend and 


interest income. The extent of such under-reporting has led to demands 


hy some Members of Congress for legislation to require mandatory 


withholding of dividend and interest income by savings institutions 


and other corporations. Officials of the Treasury Department have held 


a series of informational conferences with the leading associations of 


savings institutions, including CUNA, to try to work out voluntary 


programs to insure eflective compliance with the existing tax laws re- 


garding interest and dividend income. This is particularly important 


for credit unions because the tax status of credit unions has long been 


justified on the basis that members pay their fair tax share through 


tax payments on credit union dividends, 


Following is a BRIDGE interview with Under Secretary of Treasury 


Fred W. Scribner, Jr. 


Q. How serious is the problem 
generally of underreporting by 
individuals of dividend and in- 
terest income? 

A. Studies made both by the Treas- 
outside 
sources indicate that a substantial gap 


ury Department and by 


exists between dividends and interest 
paid to individuals and dividends and 
interest payments reported by individ- 
uals on personal income tax returns. 

In the interest area it has been esti- 
mated that in 1956 less than one-half 
of interest received by individuals 
was reported by them. These estimates 
indicate that individuals failed to re- 
port more than $3 billion of interest 
received or credited. I refer here to all 
types of interest, including interest on 
corporate bonds, interest on deposits 
in commercial and savings banks and 


January, 1960 


building and loan associations, inter- 
est accrued or paid on E Bonds and 
other U. S. 


received 


securities. and interest 
from insurance companies 


and credit unions. 


Q. What is the extent of under- 
reporting of credit union divi- 
dends? 

A. Credit union 
dividends which 
totaled $127 mil- 
lion in 1958 are 
only a small per- 
centage of total 
pay- 
ments. There are 
no specific esti- 
mates available 
of the underre- 
porting of credit 


interest 





Fred W. Scribner, Jr. 


on 


union dividends. Estimates do show 
that underreporting is widespread 
among those individuals who receive 
$25 or less per year of interest income. 


We would 


reporting of credit union dividends 


expect that the under- 
would be similar to the rate of under- 
reporting in other areas. 


Q. Why is there such substan- 
tial underreporting of dividend 
and interest income? What can 
be done about it? 


A. I believe that much of the fail- 
ure to report interest earned on bal- - 
ances in savings institutions, as well 
as interest received from other sources, 
arises through carelessness and ignor- 
ance. In the case of interest credited 
by savings institutions, many individ- 
uals do not withdraw such interest in 
the year in which it is earned and 
credited and apparently believe in- 
terest not withdrawn is not taxable. 
This is incorrect. Many savers do not 
even present their passhooks for cred- 
iting and so have no information on 
which to act. Many taxpayers do not, 
in fact. know how much interest they 
should report. 


Also, there may be some misunder- 
standing as to just what constitutes 
interest income. For tax purposes 
credit unions and savings and loan 
dividends are defined as interest in- 
come and are fully taxable. No divi- 
dend exclusion or credit is applicable 
to such income. 


By bringing clearly and forcibly to 
the attention of recipients of interest 
income their obligation to report the 
amount paid or credited we may be 
able substantially to reduce under- 
reporting. The alternative to failing to 


(Continued on page 24) 
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SAVING 


ISN'T OLD FASHIONED 


of this is the fact 
about the same 


come today as 


nd methods are 
lo save 


instance. than it 


iflord to save a lot 
time and trouble 
plan and stick 
in only manag 
trouble savin 
it is made very 
They easily gel 
irent ettin 
more bother thar 
there ire so many 
they might as well 
et about saving 
have helped many 
never saved before 


that ou Siuve 
ivin in small 
ve lor you, mine 
than trenuous say 
ntervals 
our life you start 
dends do for you 
our credit) union 
idend. in LO years 
by putting away 
you start LO years 
elf 20 years. your 
only has to be SILO 


do the extra work y nu 


hen you postpone 


"|; | li 
Plannes spending 


~*~ ' it 


i reany yust planned spend 
the opposite of mpulse spendin 
When vo e, you are planning 
future purchases You may save for 
a house, for furniture. for the chil 
dren education or tor your own 

happiness in the years after 65 
You're not depriving yourself of 


You re 


yourself something 


somethin when you save 


vuaranteemn 
It’s easier to plan your future thes 
days than it ever was before. You can 


et all kind ol help 


Government agencies, employers 


and unions are all he Iping people save 
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for the future in various ways, pri- 


marily through pension plans and 
similar programs. 
bette 


families these 


Insurance companies offer 


polis ies for growing 
days 
Savings and loan associations, sav- 


banks 


are doing a better job promoting thrift 


ings banks and commercial 


than ever before 
Credit unions are usually the most 
thrift 


agencies. and pay dividends averaging 


convenient of any of — these 


as ood us any 
Phere will be 


during 1960 than eve 


more people urging 
ve lo save 
hefore because money is tight and 
your dollars will be in demand. You 


will bye offered higher 


dividends. You will hye urged to save 


interest or 


as a way of fighting inflation. 


Fighting inflation 


What about inflation? Does it make 


? 


Siuivitiv tise le == 

By no means. In the United States 
ind Canada. inflation has actually 
proceeded it a moderate rate com- 
pared with most European countries. 


\ gradual price rise of 1! 


per year means that the dollar loses 


percent 
that much value per year. But mean 
while a dollar invested at 3 percent 
is gaining faster than it is losing 
\ dollar buried in a hole in the ground 
will lose value but a dollar placed 
in a credit union share account will 
gain 

Theres a certain amount of non 
se rst in the talk about good old- 
fashioned thrift. 

It's true that in the good old days. 
people were careful with their money 
in certain ways. They ate leftovers. 
and they darned their socks, and they 
often avoided borrowing 


On the 


their groceries and they 


other hand, they charged 
olten re 
garded life insurance with horror as 
a kind of bet against God. They did 
not, on an average. save toward their 
old ave any 


today Most 


their old age by having large num- 


better than people do 


families prov ided_ for 


bers of children. whom they expected 
to provide for the old folks in some 
way when the old folks could no 


longer support themselves. 


What with the development of pen- 
sion plans. government old age pay- 
ments and modern insurance pro- 
grams. old people are much better off 
today then they ever were before. 
The old-fashioned poor house has al- 
most disappeared. 

It’s false romanticism about the past 
that creates the idea that people used 
to be independent. save their money. 
and take care of themselves in thei 
old age. They didn’t. Most of them 
ended up living off their children or 
in the pool house. 


A savings program 


In spite of inflation (14% percent 
per year over the last sixty years) old 
people are better off today than ever 
before. 

Two things should be placed first: 
enough insurance to protect the family 
against certain kinds of emergencies, 
and enough cash in the credit union 
or bank to take care of other kinds of 
emergencies. Death. illness. unemploy- 
ment—these are the most dangerous 
emergcern ies life insurance, medical 
and hospitalization insurance. half 
a vear’s pay in the credit union will 
take care of them. 

Next comes home ownership. which 
is also a form of saving. 

This is as much as most families 
can handle. Most families are under- 
insured and do not have enough cash 
in their savings accounts. 

If you are one of the fortunate few 
who have more to save, then you can 
so on to investigate other kinds of 
savings. Real estate and 
stocks are 


hedge against inflation. You may look 


common 


often recommended as a 


into these. but you should remember 
that these are essentially a kind of 
betting operation. They are not a safe 
investment, even with expert advice. 
Many an expert has lost his shirt. 

For a family with limited income, 
safety comes first. 

Security is a beautiful word. Few 
of us want to risk our fortunes. Gam- 
bling is for the lonely and reckless. not 
for people who want to live a happy 
family life. 

The feeling of see urilty is not hard 
to get. You get it by saving a little 
more than you spend. 
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How your Savings 


IF YOU SAVE 


1 a month 


(This is a basic table; you can multi- 
ply by any number of dollars you wish 
to save each month and come up with 
the answer for any period of years 
up to 20.) 


IF YOU SAVE 


*) a month 


(For many families, this may be about 
all the savings that can be managed. 
However, it produces results that are 
worth while: and where the credit 
union matches shares with life savings 
insurance, the protection this gives 
the family is substantial.) 


iF YOU SAVE 


*50 a month 


(This rate of saving becomes possible 
for families as their income rises to 
the higher brackets, whether because 
of one large income or several smaller. 
Or it may become possible at the time 
when the children become self-sup- 


porting and expenses are reduced.) 


(These tables all assume dividends paid semi- 
annually and savings paid into share ac- 
counts on the first of the month or during 
the first few days when dividend credit is 
earned. Any deviation from these assump- 
tions would change the values on the tables 
somewhat.) 


January, 1960 


Years 2'2 


DIVIDEND RATE 











3 32 4 42 5 
1 $ 12.16 $ 12.19 $ 12.23 $ 12.26 $ 12.29 $ 12.33 
2 24.63 24.16 24.89 25.02 25.15 25.28 
3 37.41 37.70 37.99 38.29 38.59 38.88 
4 50.52 51.04 51.57 52.10 52.64 53.18 
5 63.95 64.78 65.62 66.46 67.33 68.20 
6 77.72 78.93 80.16 81.41 82.69 83.98 
7 91.84 93.51 95.22 96.96 98.74 100.56 
8 106.32 108.54 110.81 113.14 115.53 117.98 
3 121.15 124.01 126.95 129.97 133.09 136.28 
10 136.36 139.96 143.66 147.48 151.44 155.50 
11 151.96 156.38 160.96 165.70 170.62 175.70 
12 167.94 173.30 178.87 184.66 190.68 196.92 
13 184.33 190.74 197.42 204.38 211.65 219.22 
14 201.13 208.70 216.62 224.90 233.58 242.65 
15 218.35 227.20 236.49 246.25 256.49 267.26 
16 236.01 246.27 257.07 268.46 280.46 293.11 
17 254.11 265.90 278.38 291.57 305.52 320.28 
18 272.67 286.14 300.43 315.61 331.72 348.82 
19 291.69 306.98 323.27 340.62 359.10 378.81 
20 311.19 328.46 346.91 366.64 387.74 410.31 
Years 2'2 3 3% 4 4\2 5 
1 $ 60.82 $ 60.98 $ 61.14 $ 61.31 $ 61.47 $ 61.64 
2 123.16 123.80 124.44 125.09 125.74 176.39 
3 187.07 188.52 189.98 191.45 192.93 114.43 
4 252.60 255.20 257.83 260.49 263.18 265.91 
5 319.76 323.89 328.08 332.32 336.63 341.00 
6 388.62 394.66 400.80 407.06 413.42 419.90 
7 459.22 467.57 476.10 484.41 493.71 502.80 
8 531.58 542.68 554.05 565.70 577.65 589.89 
9 605.77 620.06 634.75 649.86 665.40 681.38 
10 681.83 699.78 718.31 737.43 757.15 777.52 
11 759.79 781.91 804.81 828.52 853.08 878.51 
12 839.72 866.52 894.37 923.30 953.37 984.62 
13 921.66 953.69 987.09 1,021.91 1,058.23 1,096.11 
14 1,005.66 1,043.50 1,083.08 1,124.50 1,167.86 1,213.23 
15 1,091.78 1,136.01 1,182.46 1,231.41 1,282.47 1,336.29 
16 1,180.06 1,231.33 1,285.35 1,342.29 1,402.30 1,465.57 
7 1,270.56 1,329.53 1,391.88 1,457.83 1,527.59 1,601.40 
18 1,363.33 1,430.69 1,502.16 1,578.03 1,658.58 1,744.11 
19 1,458.45 1,534.91 1,616.34 1,703.09 1,795.52 1,894.04 
20 1,555.95 1,642.28 1,734.55 1,833.20 1,938.70 2,051.57 
Years 22 3 32 4 4\2 5 
1 $ 608.15 $ 609.79 $ 611.43 $ 613.07 $ 614.71 $ 616.36 
2 1,231.60 1,238.01 1,244.44 1,250.91 1,257.40 1,263.92 
3 1,870.74 1,885.22 1,899.81 1,914.51 1,929.33 1,944.27 
4 2,525.95 2,551.99 2,578.31 2,604.93 2,631.84 2,659.06 
5 3,197.65 3,238.91 3,280.77 3,323.24 3,366.32 3,410.03 
6 3,886.24 3,946.60 4,008.03 4,070.57 4,134.23 4,199.02 
7 4,592.16 4,675.67 4,760.97 4,848.09 4,937.07 5,027.96 
8 5,315.83 5,426.78 5,540.49 5,657.02 5,776.45 5,898.86 
§ 6,057.71 6,200.60 6,347.53 6,498.64 6,654.03 6,813.85 
10 6,818.25 6,997.80 7,183.07 7,374.25 7,571.55 7,775.16 
"I 1,597.92 7,819.10 8,048.11 8,285.24 8,530.81 8,785.13 
12 8,397.21 8,665.22 8,943.68 9,233.04 9,533.73 9,846.24 
13 9,216.61 9,536.92 9,870.88 10,219.12 10,582.29 10,961.06 
14 10,056.61 10,434.96 10,830.81 11,245.04 11,678.56 12,132.33 
15 10,917.75 11,360.14 11,824.64 12,312.41 12,824.72 13,362.89 
16 11,800.56 12,313.29 12,853.55 13,422.90 14,023.04 14,655.74 
17 12,705.57 13,295.25 13,918.79 14,578.26 15,275.89 16,014.05 
18 13,633.34 14,306.89 15,021.64 15,780.29 16,585.75 17,441.12 
19 14,584.46 15,349.11 16,163.42 17,030.88 17,955.22 18,940.43 
20 15,559.50 16,422.82 17,345.52 18,332.00 19,387.01 20,515.65 
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BORROWING 
SHOULD SAVE YOU MONEY 


Borro » can help you or it can 
hurt 

For ( impel take your medical 

ou need medical atten 

eed dentist's care. it’s 

to put it off until you 

ey. You should borrow 

t the job done 

Others vou can be headed for real 

trouble. 1 vill cost you money, 
health a Phidpoprarve 

Like s lalse economy to put 
off buying ishing machine if your 
laundry ball ire bigger than your 
washing machine payments would he. 
For most families, a washing machine 
is a method olf iving money. and it's 
ound to borrow tor one 

The ime thin may be true of a 

wil machine i retrigerator a 
vacuum cleaner. or a mangle. It may 
he true of an automobile A lot de 
pends on the family circumstances. 
For some families appliances are es 
sential, used constantly to save time 
work and money. For other families. 
they may be merely display items to 
impr the neighbors. rarely used 
But tor people who need them, these 
things are worth borrowing for. Bor- 
rowing raises the price. but it may 
be worth it to have the use of the prod- 
uct a vear or two ahead. 

On the other hand. some kinds of 
borrowing cost more than they are 
worth 

People used to charge their gro- 
ceries, paying for them once a month, 
This cost money. A store had to « harge 
more lor food. when it was handling 
a large number of charge accounts. 
The price of food has come down con- 
siderably since the development of 
chain stores and supermarkets, with 
their polis y of cash only. 

The same thing is true of depart- 
ment stores that carry large numbers 
of credit customers. Their prices have 
to be higher. Stores that seli for cash 
only will always underprice stores 
that sell for credit. If vou let yourself 
get the habit of charging everything, 
you will le paving more for every- 
thing you buy 

This is especially clear in some of 
the new revolving credit and credit 
card business. If you handle all your 


(Continued on page 32) 





What do they charge for credit? 


CREDIT UNIONS 


Most charge the same standard rate; none charge more than this. Some 
charge less duc to different laws or procedures. \ growing number make 


interest refunds at the end of the year; this reduces the rate. 


12 percent 


BANKS 


Their rates vary in different parts of the country. being especially low on 
the east coast. Due ‘to the tight money situation their rates are now rising. 
They often have extra charges. such as bookkeeping fees and late penalties. 
Also their rates are stated as discount rates; which makes them sound like 
about half the true rate. They reject a higher percentage of applications 
than credit unions do, 


On Loans 7 to 14 percent 


On charge and check credit plans 12 to 18 percent 


CONSUMER FINANCE (SMALL LOAN) COMPANIES 


Their rates are set by state laws, and vary from state to. state. 


18 to 42 percent 


SALES FINANCE COMPANIES (FINANCING AUTO SALES) 


You don’t deal directly with these companies. The dealer does. They have 
a variety of rates. and the dealer is often given a choice so that he can se- 
lect his own kick-back. However, in a growing number of states these rates 
are regulated. 


New cars 12 to 15 percent 


Used cars 18 to 36 percent 


RETAILERS 


Department stores, mail order stores, furniture and appliance dealers, 
jewelry stores and others have various rates, which they rarely quote. They 
usually just show you a table of monthly payments. 


The rates of jewelry stores. credit clothing stores and certain types of low- 


class furniture stores run espe ially high—36 percent or more. Among the 
more respectable dealers—the department stores and mail order stores 
the rates are not too bad. 


On appliances 12 percent 
On soft goods 18 percent 
On revolving credit accounts 18 percent 
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CREDIT UNION LEVEL PAYMENT LOAN CHART 


Credit unions that charge a straight 1 percent per month on the unpaid balance sometimes use 
this level payment plan. 


Other credit unions sometimes prefer to make a straight interest charge on the unpaid balance, 
so that the amount of interest goes down with each payment. 


Either way, the total charge comes out the same in the end. 


You can use this chart to figure the payment on any loan. Loans on the chart are given in hun- 
dreds of dollars. To find thousands, naturally you just multiply by ten. To find lesser amounts, you divide. 
For instance, to find the payment on $20, you look down the $200 column dividing by ten as you go. 


It helps, when you are planning some future purchase, to have this chart around the house for ref- 









































erence. 
NO. OF AMOUNT OF LOAN 
MONTH 
5 $100 $500 $600 $900 
1 100.999 995 605.994 908.991 
2 50.751 253.755 304.506 456.759 = 
3 34.002 170.010 204.012 306.018 = 
4 25.628 128.140 153.768 230.652 : 
5 20.604 103.020 123.624 185.436 
6 17.255 86.275 103.530 155.296 
7 14.863 74.315 89.178 133.767 
8 13.069 65.345 78.414 117.621 E 
. 11.674 58.370 70.044 105.066 
10 10.558 52.790 63.348 96.022 
11 9.645 48.227 67.872 86.809 
12 8.885 44.425 53.309 79.964 : 
13 8.242 41.208 49.449 74.174 = 
14 7.690 38.461 46.141 69.211 = 
15 7.212 36.062 43.274 64.912 = 
16 6.795 33.973 40.767 61.151 
17 6.426 32.129 38.555 57.832 
18 6.098 30.491 36. 884 
19 5.805 29.026 62.247 
20 5.542 27.708 49.874 : 
21 5.303 26.516 47.728 = 
22 5.086 25.432 46.778 
23 4.889 24.443 43.997 
24 4.707 23.537 42.366 E 
25 4.541 2.704 40. : 
26 4.387 21.935 39.482 
27 4.245 21.223 38.201 
28 4.112 20.562 37.012 
29 3.990 19.948 6.906 = 
30 3.875 19.374 34.873 z 
31 3.768 18.838 33.908 = 
32 3.667 18.336 33.004 
33 3.573 17.864 32.164 
34 3.484 17.420 31.356 
35 3.400 17.002 30.604 
36 3.321 16.607 29.893 
37 3.247 16.234 29.221 = 
38 3.176 15.881 28.585 
39 3.109 15.546 27.983 
40 3.046 16.228 27.410 : 
41 2.985 14.926 866 
42 2.928 14.638 26.348 = 
43 2.873 14.364 25.864 = 
“4 2.820 14.102 25.384 z 
45 2.771 13.853 24.935 = 
46 2.723 13.614 24.505 E 
47 2.677 13.386 24.094 = 
48 2.633 13.167 23.701 
49 2.592 5.183 12.958 23.324 
50 2.551 5.103 12.757 22.962 
51 2.513 5.025 12.564 22.614 
52 2.476 4.951 12.378 22.280 
53 2.440 4.880 12.200 21.960 2 
54 2.406 4.811 12.029 21.661 
55 2.373 4.745 11.863 21.353 
56 2.341 4.682 11.704 21.067 = 
57 2.310 4.620 11.551 20.792 
58 2.281 4.561 | 11.403 | 20.625 
59 2.252 4.504 11.260 | & 
60 2.224 4g | W122 | | | 20.020 
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How your credit union works 


()> the page opposite, there is a 

questionnaire for credit union 
members to fill out and turn in to the 
credit union 

It asks a number of questions about 
your plans for 1960 You may not be 
able to 
100 percent 


inswer. these questions with 
Don't let this 
hother vou. Fill them out with reason- 


ses, and they will be 


certainty 


ably good gues 
helpful 

You see your credit union has 
some unusual problems. Planning for 
the coming year is not easy in most 
credit unions. A credit union ts not 
just an ordinary business operation. 
It is really a kind of service club. It is 
a membership organization lt has to 
operate on sound business principles 
in order to protect the money of the 
members, but its main purpose is not 
to collect maximum income but to 
vive MANIMUM service 

How much service the members 
will need or want during 1960 is not 
easy to estimate nuit it is useful to 
have some idea how many of them 
will be buying cars or repairing their 


It is helpful 


many will lve 


homes during the vear 
to know how 


getting 
babies. or going on 
trips. Of course it is true that the 
totals 


hav ne 


wont be accurate: nobody 
knows for sure how he is going to 
spend his money during the next 
twelve months. But mistakes will can- 
cel out to some extent, and if a sim 
ilar survey is made each year, the 
yearly totals can be compared with 
others for a fairly accurate forecast. 

Your credit union is not like a 
bank. Most banks serve a broad cross- 
Most credit 


limited groups of em- 


section of the community 
unions serve 
ployees whose prosperity during any 
given year will go up and down to- 


Hence the 


credit union have to know how your 


gether oficers of your 
group is likely to do during the year. 
If your industry is booming. you will 
all feel optimistic and probably buy 
more. If your industry is slow, you 
will feel more cautious and buy less. 
Loan demand in 


employee credit 


unions may vary a good deal over a 
period of two ofr three years. This 
means the officers may have to plan 


other investments, which should pay 
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as well as possible but also should be 
safe and liquid. It’s important, in 
planning investments, to have some 
idea what plans the members are 
making. 

If all this information seems unim- 
portant or uninteresting to you, it 
shouldn't. To make good use of your 
credit union, you should know how it 
works. Also one of these days, it is 
quite possible somebody will ask you 
to serve on a committee or on the 
hoard. It’s to be hoped you will say 
ves 

If you do serve, you will discover 
things. You will 
learn how important it is to use com- 


some interesting 
... how 
with just a little effort a sizable num- 
ber of the members are making steady 


mon sense in money matters 


gains in saving .. . how by the intel- 
ligent use of credit many members 
are living better than the grandfathers 
would have thought possible ... how 
emergencies can strike anybody 

and how lucky people are to have 


credit union service when they need it. 


A good year 

Last year was a good year for credit 
unions 

As the recession ended. loans grew 
rapidly. Credit union membership in- 
creased. The steel strike hurt some 
members. but their credit unions 
stood by with ready help when they 
wanted to borrow. 

In Mic higan, when the state em- 
ployees went without pay one pay- 
day. their credit unions made them 
loans without interest. 

Toward the end of the year, as con- 
sumer credit reached toward new 
highs. there was talk of credit con- 
trols—-meaning tougher requirements 
on down payments for new cars and 
appliances. However, credit unions 
through their spokesmen have con- 
sistently opposed controls, believing 
handles his 
credit well enough. To help credit 
unions with cash shortages. the presi- 
dent of CUNA proposed an interlend- 


ing program in October. 


the average borrowe1 


In May. the credit union movement 
celebrated the fiftieth anniversary of 
the passage of the Massachusetts 


Credit Union Act, first such law in 


the United States. Also, the 25th an- 
niversary of the establishment of the 
Credit Union National Association 
was celebrated, and the 25th anniver- 
sary of the passage of the Federal 
Credit Union Act. 

In September, the Federal Credit 
Union Act was broadly revised. per- 
mitting higher signature loans (up to 
$750) and longer repayment periods 
(up to 5 years). Other changes im- 
proved operating methods and made 
quicker action on membership and 
loan applications possible. 

In May, Julius Stone, a credit 
Mass.. 


was elected president of the Credit 


union veteran from Boston, 


Union National Association. Lauren 
Plummer, of Kansas City, was elected 
Ist vice president. Secretary and 
treasurer were James W. Grant of 
Washington and Irett Ferris of De- 
troit. 

On Credit Union Day, October 6, 
President Eisenhower sent greetings, 
saying, “It is a pleasure to join in 
I am de- 
lighted to send my greetings.” John 
Diefenbaker, Prime Minister of Can- 


ada, wired, “My sincere good wishes 


the annual observance 


to all for the future and for your 
efforts to build better lives . 4 

Important steps forward were taken 
by many credit union leagues toward 
a strong stabilization program, the 
goal of which is to protect the savings 
of members of credit unions closed 
down or threatened by economic re- 
verses. At least a dozen leagues in the 
United States and Canada now have 
stabilization programs in operation, 
and an 
under CUNA auspices has been ap- 
proved in principles. The details will 
probably be worked out by May, 
1960. when the next CUNA annual 
meeting convenes. 


international reserve fund 


State and provincial legislatures 
enacted a large volume of new credit 
union law during 1959. Higher loan 
limits were authorized by several, 
loan officers were authorized in some 
areas, and a trend began to show up 
toward higher examination fees, bet- 
ter examinations and separate credit 
union examining agencies in state 
governments. This could be of great 
benefit to members. 


The Credit Union Bridge 

































MY PLANS FOR 1960 


Please answer the questions below, tear out this page, and turn it in to the officers of your 


credit union. 
It will help them plan the credit union’s program for the coming year. 


Even if you can answer only a few of the questions, the information you give will be helpful. 


Don’t sign if you don't want to. 


(Note to credit union officers. 1f you don’t have enough copies of this issue of The Bridge to 
distribute this questionnaire to all your members, please feel free to duplicate it and distribute it 


in any way you wish.) 


QUESTIONS FOR MEMBERS (checi answers with pencil or ball-point pen): 


1. Do you plan to buy a car this year? Yes No New Used 
2. When did you last buy a car? Year Model 


3. When you buy your next car, do you expect to finance part of the price? Yes PO pinta 
How much? $ 


4. Do you plan to finance through your credit union? Yes No 


Reason? ; a iiecaeal 


5. Do you plan to buy any appliances this year? Refrigerator? Washing machine? 
TV set? Freezer? Hi fi? Vacuum cleaner? Sewing machine? Furni- 
ture? 


6. Do you plan any important home repairs? Painting? Plumbing? Wiring?.......... 


Heating? Storms, screens? Airconditioning?. 
7. Do you plan any other big purchases? Boat? Trailer? Other? 


8. Are you expecting any big new developments in your family life? | Marriage?. 
Baby?........ Other? 


9. If you ran into a long illness or layoff, would you be able to handle your present debts 
all right? = Yes........ No 


10. Do you expect to save more this year than last? Yes No 


11. How many methods of saving are you using now? Credit union? Bank? Sav- 
ings and loan?........ Government bonds? Stocks and bonds of corporations? 
Insurance?. Mutual funds?. 


(Your answers to these questions will help the officers of your credit union decide whether the 
present credit union policies serve the members’ needs as fully as possible.) 


Sign here if you wish___ - a 


THANKS! 








FROM THE 
MANAGING 


DIRECTOR: 


ANNUAL MEETINGS—ELECTING OFFICIALS 


yor redit unions hold their 
. i meetings in January 
i} other month of the 
the most important 

nual meeting is the 

ind commit 

the peopl to 

of the credit 

entrusted until the 

t annual meeting 

ht being riven 
Are credit 
best men and 
responsible 

ses the an 


hut not 


Planning for the election 


What iep does your. credit 
union take to insure good candi 
dates Do you have a nominat 
ing committee that gives careful 


thought to qualifications time 


ay tilable ind villingness to bee 1 


ind serve if elected? 


candidat 
And is the nominating committee 
itself well balanced and willing to 
take responsibility for its work? 

Is some thought given at the an 
nual meeting or in preparation for 
it to showing attendance records 
wumbents at meetings of their 


respects ( boards and 


commit 
tees——and at chapter and league 
affairs they should also attend? Is 
some thought given to kee ping the 
best of the « \perien ed officers. but 
still letting some new blood into 
the credit union leadership? Is 
there thought given to a balance 
of groups in the credit union—dif- 
ferent shops, different geographic 
areas, etc.? Are there borrowers 
as well as non-borrowers on the 


board and committees / 


Responsibilities—not honors 


It is a compliment to a person 
to be elected to office by his or het 
credit) union but primarily it is 
a responsibility being given! Un- 
less the person elected is willing 
to assume the responsibility of the 
oflice. the credit union will be op 
erating short-handed until another 
election puts a willing worker into 
that oflice 


There is a large element of 
trusteeship in being on the board 
or a committee of the credit union, 
for that credit union is handling 
the money of its members. All 
elected officials should be fully 
aware of that trusteeship. It is a 
trusteeship not just to preserve the 
savings of the members. but to use 
those savings on loans to members 
for the greatest possible service of 
the credit union to all members. 
This requires leadership and ideas 


and action 


We must elect only qualified peo- 
ple to credit union office! 


Annual meetings—democracy 
in action 

There is no business organiza- 
tion more democratic than a credit 
union. Every member has one vote 
and only one vote. Every member 
is eligible to serve in any elected 
position of the credit union. But 
like all democratic organizations, 
thought and planning must be 
given here to make demacracy 
Without thought and 
planning ahead of time for elec- 
tions, the situation can be chaos— 


function. 


and that’s not democracy! 


H. Vance Austin 








TAX REPORTS 
(Continued from page 17) 


solve this problem on a_ voluntary 
basis could be the proposal of legis- 
lation intended to make more certain 
the proper reporting of interest due. 
Such legislation might well call for 
withholding 


Q. What action is the Treasury 
Department taking to inform tax- 
payers of the taxability of divi- 
dend and interest income? 


A. In our attempt to educate the 
taxpayers and to handle this matter 
on a voluntary basis. we have made 
changes in the 1959 tax forms and in 
structions to emphasize the necessity 
of reporting all dividends received 
and interest received or credited. Re- 
cent speeches by Treasury officials 
have called attention to this problem. 
Our new taxpayer information kit. 
available in all Internal Revenue 
Service district and field offices for 
placement with newspapers. radio and 
television stations. industrial house 
organs. etc.. will further call to the 
attention of taxpayers the necessity of 
properly reporting dividend and _in- 


terest income. 


Q. How can credit unions help 
inform their members? 


\. First of all. let me thank CUNA 
for its fine cooperation with the 
Treasury Department. The Treasury 
Department has the responsibility to 
carry out to the best of its ability the 
tax laws of the United States. Under 
our present voluntary compliance sys- 
tem for collecting dividend and inter- 
est income we need the suggestions 
and assistance of all responsible finan- 
cial institutions. I'm very pleased that 
CUNA has undertaken a program 
to educate credit union members 
about these matters in cooperation 
with the Treasury Department. Of 
course, the effectiveness of this educa- 
tional program depends on the efforts 
of your state ieagues and the thou- 
sands of individual credit unions and 
ultimately theic members. 

An effective method of attacking 
this revenue gap under the present tax 
laws is for each savings institution to 
make sure that their savers receive at 
year-end a notice stating that interest 
and dividends, whether paid to the tax- 
payer or credited to his account, are 


(Continued on page 28) 
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BURROUGHS ELECTRONIC ACCOUNTING MACHINE 





waeseste® 
uaaetree™ 


CUTS TRIAL BALANCE TIME IN HALF 


January, 


The scene: Humble Employees Baytown Texas Federal Credit Union (Humble 
Oil and ss ie Co.). The job: Cash-plan accounting for 5,200 members; account- 

= a ing for 3,000 loans. The equipment: The new Burroughs F-4224 
Electronic Accounting Machine. The results, in the words of Man- 
ager Wilfred S. MacKinnon: “The electronic features of this equip- 
ment provide us with greater operational efficiency. For example, 
we run our trial balance in only 11 hours instead of the 22 previ- 





ously required. I now have far more time for policy matters, 


Wilfred $. MocKinnon administrative duties, promotion activities.” Burroughs—TM 


Humble’s is one of many credit unions helped to 


new accounting efficiency by Burroughs office =» Burroughs 
automation equipment. For details, action — and o 
Corporation 


results — call our nearby branch now. Or write 
Burroughs Corporation, Burroughs Division, 
Detroit 32, Michigan. 





“NEW DIMENSIONS {| in electronics and data processing systems” 


1960 
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EVERYONE'S 
GOING! 


+ « « to attend their 1960 chapter Policyowners’ 
Representative meeting. It’s there that they — 


Y 
N 


. learn how to get maximum benefits for their 
members through CUNA Mutual insurance 
services. 


. obtain a copy of the new and up-to-date manual 
on CUNA Mutual’s services and programs. 


. « Participate in workshop sessions where they will 
review insurance contracts and work on some 
sample claims. 


. see the new 1960 filmstrip “The Scrapbook”, the 
sad story of Oswald Dogood who learns the hard 
way what a credit union really is. 


. receive answers on any questions they may have 
about CUNA Mutual and give their ideas and 
suggestions on how the Society can serve you 
better. 





: Don’t miss out — make sure your credit union, as a 
CUNA Mutual policyowner, is represented at your 
chapter meeting. 


a 
: CUNA MUTUAL INSURANCE SOCIET 
Madison, Wisconsin Hamilton, Ontario 
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in the NEWS 


A special meeting of the CUNA executive 
committee was called by president Julius Stone 
for December 12. to discuss the announcement 
made November 13 by the CUNA Mutual In- 
surance Society that it would establish a stock 
company for writing various kinds of casualty 
insurance. 


The announcement of the new casualty com- 
pany conflicts with the plans of CUNA to set up 
a similar company, Stone told the CUNA Mutual 
board at its November meeting. The directors 
of CUNA at the annual meeting in May instructed 
the insurance services committee to study the 
establishment of a bonding company. he pointed 
out, and the executive committee agreed in 
August that the committee should proceed on the 
assumption that a bonding company could be set 
up successfully only in association with a casualty 
operation. Such a major decision should be made 


only through democratic discussion, Stone argued. 


Two league boards—Nebraska and Missouri 

voted in late November to request that CUNA 
Mutual postpone action until after the next May 
meeting of the CUNA directors. 


CUNA Mutual executives explained that in- 
creasing competition has led to the decision 
to set up a new company. C. F. Eikel, Jr.. man- 
aging director of the company, told his board 
November 13 that he has been studying the mat- 
ter for two years and believes the company must 
go into the casualty field to protect its own in- 
terests. The following week, the company mailed 
postcard ballots to all policyholders asking for an 
expression of opinion. 


In cooperation with the United States Treas- 
ury Department which is currently concerned 
over unreported dividend income on tax returns, 
CUNA has developed a leaflet called “Your Fed- 
eral Income Taxes,” which tells credit union 
members how to handle dividend payments and 
interest refunds on income tax returns. See in- 
terview, page Eas 


Paul Roberts, managing director of the Mis- 
souri Credit Union League, will take a five-month 
leave of absence beginning January 1, then re- 
turn to work as a special consultant to the League. 
Robert Hood has been named acting managing 
director. The Alabama, Alberta and Manitoba 
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Leagues are looking for field men. The Connecti- 
cut League is looking for an educational director. 
Don Neal has joined the Oklahoma League field 
staff. 


Twenty-five leagues sent 75 representatives to 
a conference on stabilization programs spon- 
sored by CUNA in New York City during the 
week of November 8. Proposals for an interna- 
tional reserve fund to back up league stabiliza- 
tion programs were approved in_ principle. 
Meanwhile, the New Hampshire Credit Union 
League has paid $353 to enable a liquidated 
credit union in a closed International Shoe Com- 
pany plant to pay off its shareholders in full. 


The Mason Bill, a perennial legislative effort 
to apply heavier income taxes to mutual financial 
institutions, has been studied by the board of 
directors of the U. S. Chamber of Commerce, 
after the Chamber's committees on taxation and 
finance have come up with conflicting recom- 
mendations. The Chamber’s board has voted to 
maintain neutrality toward this legislation, which 
in its present form would affect savings and loan 
associations and mutual savings banks but not 
credit unions, 


Meanwhile, the tax studies of the House Ways 
and Means Committee have proceeded at a steady 
pace. Financial writers offer varied guesses on 
what will emerge: some say more taxes on insti- 
tutions now tax exempt, some say general tax 
reduction. It’s really too early for accurate pre- 
dictions. 


The Department of World Mission of the 
Lutheran World Federation has begun pro- 
moting credit union work among 600 mission- 
aries in Africa and Asia. Credit union material 
will be distributed to these people on a regular 
basis. Sophia University in Tokyo will offer a 
seminar on credit unions next year, according 
to present plans. 


Allan S. Fowler, found guilty of embezzling 
$2,382 from the Detroit Telephone Employees 
Credit Union, has been sentenced to prison for 
a term of 3 to 10 years. He is appealing. Oliver 
W. Bauer, former manager of a parish credit 
union in Cleveland, has been given six months 
probation for falsifying delinquent accounts; he 
was not found guilty of theft. 
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3 WAYS 


you can help protect your 
credit union savings 


; COOPERATE WHEN ACCOUNTS 
ge ARE BEING VERIFIED “| 


When you are asked to verify your 
passbook totals, do it promptly. You'll 
be helping your supervisory or exam 
ining committee do a more thorough 
job. Publicize the audit among the 
entire field of membership. 


- THE ANNUAL MEETING 


t 


The annual membership meet- 
ing is your opportunity to help 
guide the future of your credit 
union. Listen to the discus- 
sions and reports. Vote for 
well qualified board and com- 
mittee members. 


—_ SERVE EFFICIENTLY IF YOU 
ARE ELECTED OR APPOINTED 


Keep your responsibilities and 
duties in mind if you are 
elected to an official position 
or appointed to a committee. 
Your selection indicates a 
trust and confidence in your 
ability, judgment, and 
leadership 


As a credit union member, you're one of the owners so 
it’s your responsibility to help prevent losses. 


Effective internal control and good examinations, together 
with adequate bond coverage, can protect your savings 
against the hazards most common to credit union operation. 


Through CUNA Bonding Service, credit unions may obtain 
a maximum amount of bonding protection at a minimum 
cost. “Maximum” Blanket Bond No. 576 provides a limit 
equal to the total assets of the credit union up to $1,000,000 
or $2,000,000 optional coverage if total assets are $1,000,001 
or more 


ISSUED AND 
UNODERWRITTEN BY 


CUNA Insurance Services 
BONDING 


MADISON, WISCONSIN HAMILTON, ONTARIO 


TAX REPORTS 


(Continued from page 24) 


reportable on the taxpayer's individ. 
ual tax return. 

As an aid in this program we have 
prepared such a reminder notice, 
(Document 5219). which can be re- 
quisitioned from the District Director 
of Internal Revenue. | understand 
that your credit union supply affiliate 
has suitable notices available for dis- 
tribution to credit union members. 

Of course the most effective step 
would be to include in the remindet 
notice the total amount of interest 
or dividends paid or credited to the 
particular deposit or share account 
with the suggestion that this record 
be retained for use in preparing indi- 
vidual tax returns. 

Credit unions have periodic mail- 
ings to their members. A separate 
mailing would probably achieve the 
best results. but informational ma- 
terial could be inserted in any reg- 
ular distribution to credit union mem- 
hers. Regardless of the type of notice 
used. for maximum effectiveness no- 
tices should be distributed to members 
as early during the filing period as 
possible. 

Also. | should think that the annual 
meetings of credit union members 
would provide an excellent oppor- 
tunity to fully inform shareholders. 

Q. Where should interest and 
dividend income be entered on 
individual tax forms? 

A. There are three individual tax 
forms: the short form LOJOA. the 
middle form 1LO40W. which is com- 
pletely new this year. and the regular 
1040 long form. We have high-lighted 
on each of these forms this year en- 
tries for dividends and interest. 

On the short form lO40A, divi- 
dends and interest are to be reported 
on line 6. which has been changed to 
read “Interest. dividends. and other 
wages. 

On form 1040W. dividends are to 
be reported on line 5 (a) and interest 
on line 5 (b). 

And on form 1040. dividends and 
interest are to be listed on page 3 and 


totaled on page 1. line 10. 
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Suggestions from co Sco the credi 
- +. the credit union mail order 


company 


do more with your advertising dollar! 


HOW TO PLAN YOUR PROMOTION 


First, decide what you want to accomplish during the months 
ahead, then estimate what it will cost. Set your advertising 
program up as a budget item. Estimate how much you can spend 
for the entire program, then adjust your plans accordingly. 
Many growing credit unions consider 2°; to 5‘; of gross 

income a good budget total. 


Set up a 12-month schedule and enter the items you plan to 
distribute each month. Materials to consider include letters 

on your own letterhead), stuffers, and other items you will 

prepare yourself; stock literature, available from CUNA Supply 
Cooperative; and “‘custom”’ materials which are prepared especially 
for you. Set up your own mailing “‘deadlines,’’ then stick to them, 


HOW TO ORDER STOCK MATERIALS 


Before you order any promotional materials, review your main 
objectives. Do you want to build savings, increase loan volume 
attract new members, or explain services more clearly? 
If one job stands out, concentrate on it, then select 

promotional materials accordingly. 





Order a quantity large enough to last at least three months, 

In this way, you'll have materials on hand when you need them, 

and you'll save on shipping costs. If you want stock literature 
imprinted, be sure to give complete instructions 


Fill out your order form completely to save time and money. 
Type or print the complete name of your credit union; the street 
address and post office box number; the city, zone, and 
state; your name and title; your order number, quantity, form 
number, and description; and method of shipment if other 

than regular surface carrier. 





HOW TO SAVE ON SHIPPING CHARGES 


Combine your order for promotional materials with an order for 
regular office forms and supplies, It will help you cut postage costs. 


If your shipment will weigh more than 50 pounds, you can save 
money by planning ahead and authorizing freight shipment. 
Freight rates are based on units of 100 pounds. Freight shipments 
travel more slowly than parcel post or express; however, 

freight shipping time rarely, if ever, exceeds three weeks. 





Orders which will normally be shipped by express (those weighing 
between 21 pounds and 35 pounds) should always include the 
street address. This assures prompt delivery, and avoids payment 
of a surcharge fee which the express agency charges if the 

parcel is addressed to a post office box only. 


Consult your CUNA Supply catalog for materials available, and 
order from your League Supply Department. 
If your league does not have a supply department, order from: 
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BARGAINS 

(Continued from page 16) 
Never let yourself be rushed 
into buying anything by 
flowery sales talk or persua- 
sion that it is a “last chance” 
to get in on a “good thing.” 
Take your time and make up 
your mind carefully. 

If vou find that the article is not 
the same as you ordered, don't 
use it. but immediately notify 
the seller. If a finanee company 
is involved, and your complaint 


is not satished, inform the fi- 


nance company of your com- 
plaint within 10 days after you 
receive the notice which it is re- 
quired to give you. This is im- 
portant. because if you fail to 
do so. 6©you may lose valuable 
rights and find yourself obliged 
to pay for something you don’t 
want. 

Try to get a written guarantee 
whenever possible, and make 
sure that you understand what 
it says and that it protects your 
rights. Be sure that installations 
of appliances and such furnish- 








~ Speedposting 


CREDIT UNIONS 


SPEEDPOSTING is a hand-written, carbon method 
which posts the Passbook or Quarterly Statement, Indi- 
vidual Share and Loan Ledger and Cash and Journal 
Record simultaneously. A faster, easier way to keep 
Credit Union records, with all the advantages of 
machine bookkeeping at a fraction of the cost. De- 
signed and created by experienced Credit Union men 
for Credit Unions and approved by the Bureau of 


Federal Credit Unions. 


The major source of clerical error, copying or tran- 
scribing of entries is completely eliminated. Proof of 
the Cash and Journal record automatically proves the 
accuracy of the other records. All records are current 
to the minute—no lag between posting of various 
records. All posting is completed, balanced and proved 


at the end of the day. 


Due to the low cost of the Accounting Board an 
extra, or spare, can be kept on hand for peak load 
periods. And for window or counter posting no other 
method or device can match the speed and ease of 
operation—not even machines. 


SPEEDPOSTING cuts posting and bookkeeping time 
in half. It does the whole job quickly, easily, accurately. 
Among other hand-written systems it ranks with the 
hiahest in efficiency and the lowest in cost. 


Write for brochure. 


LEO B. SELDEN 


322 Rio Vista Court, Tampa 4, Florida 
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ings as carpeting are guaranteed 
by a dealer, because a manufac- 
turer can claim that a product s 
warranty has been voided if it 
has not been properly installed. 
If you buy on the installment 
plan through a dealer, remem- 
ber that if you fall behind in 
your time payments, the organi- 


an 
~~ 


zation to which you are in debt 

usually has a legal right to re- 

possess your purchase and sell 

it for whatever it will bring 

to meet part or all of your re- 

maining indebtedness. Some 
times this includes everything 
you have bought from that store 
even though your debt may be 
small. 

9. Read contracts carefully be- 
fore signing, especially the 
fine print. Demand an@ get 
an exact copy of the congract 
for yourself. Never sign a 
blank contract, no matter 
what the dealer tells you. 

10. If you have any doubt about a 
dealer, check with the Attorney 
General's office, Better Business 
Bureau in your area, your local 
Chamber of Commerce. or some 
other community organization 
which protects the consumer and 
and the legitimate business man 


YOUR HEALTH 
(Continued from page 14) 
smallpox vaccination every five years. 
By having a periodic tetanus immuni- 
zation you can save yourself the dis- 
comfort of an emergency shot which 
frequently causes a reaction resulting 
in unnecessary discomfort and time 

lost from work. 

When shopping for medicine, 
look for the symbols USP (United 
States Pharmacopeia) and NF 
(National Formulary). These as- 
sure you of absolute conformity 
in strength and quality. NF is 
more apt to appear on pharma- 
ceuticals which, though still use- 
ful and accepted, have been re- 
placed by newer preparations. 
Regardless of the price, any as- 
pirin labeled “5 gr. USP” is as 
good as any other aspirin. 

Insurance to provide medical 
care should be designed to take 
care of the big bills, not the small 
ones. If you can afford both 
kinds, that’s fine, but look into 
the type that is called catastrophe 
or major medical. 
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CHATTEL LIEN NON- 
FILING INSURANCE 
> 





; Pete. is designed to relieve busy 
\——— credit union treasurers from 
the inconvenience of recording 
chattel mortgages, while still providing the 
credit union with the protection that filing offers, 

It is desirable, too, because: 
e It honors the privacy of your borrowers by 
keeping their names from becoming a matter 


5 coverages [iiss 


e@ In most areas it costs no more—and frequently 
.»»- TAILORED TO 


less—than the actual recording of the line 


CREDIT UNION NEEDS! instruments. 
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' CUNA THE GROUP 
: BONDING SERVICE ACCIDENT POLICY 
1 
: assists credit unions in ob- for voluntary directors and 
’ WS taining the most compre- ae committeemen protects them 
hensive bonding protection . in the event of accident during 
' available for credit unions the performance of the official duties of their 
: today. A maximum amount office. A master contract issued to the Credit 
' of bonding protection is provided at a minimum Union National Association, Inc., provides the 
: cost. This bond meets, and in most instances coverage. The policy pays up to $1,000 in 
' greatly exceeds, the requirements of supervisory medical expenses for any one accidental injury, 
: authorities. Improvement of existing bond and pays scheduled amounts up to $8,000 for 
1 coverage is a continuing function of this service. accidental death, dismemberment, and loss of 
ry e 
: sight. 
. 
' 
1 
| ee Se SS SS SSS SSS SS SS SSS eee eee eee 
: . ENERA 1A 
VS Cen ae pcre: =. 
INSURANCE 
PROGRAM covers most hazards except 


Workmen’s Compensation 
" Insurance. Coverage includes 
bodily injury sustained on any premises owned, 
leased, or occupied by the league or credit union, 
and products liability if the credit union or 
league serves refreshments. Nonownership 
automobile coverage, which protects the credit 
union or league if an employee is found négligent 
or liable in an automobile accident while 
conducting credit union business, is also 
available. 


P aids credit unions 
in counselling their members on auto insurance 
needs. It helps them finance car purchases for 
their members, and makes available adequate 
insurance protection at a reasonable cost. This 
coordinated plan also provides a reliable nation- 
wide claim service, and special protection 
features. In effect, it is a ‘“‘one stop’’ package 
auto loan service. Savings are returned to 
members in the form of dividends, based on 
premiums paid. 


A CONTINUING PROGRAM OF RESEARCH 
conducted by the CUNA Insurance Services 
Department improves existing services and helps 
develop new ones. 


To obtain complete information on Credit Union 
Insurance Protection, write to: 


\ 


cuna /nsurance 


Tha oj a) a a 


MADISON. WIS HAMILTON, ONT 
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YOU NEED 


A. LET 


COIN CARDS! 


Slip . 
~ Your Fears 


Coin Cards by 
Handford Brown 
will encourage your 
members ft save 
regularly pay 
loan installments 
promptly! These 
Coin Cards are a 
proven credit to 
Credit Unions! 


Holders 
for $3.00 


in dimes! 


Holders 
for $5.00 


in quarters! 


Write for attractive samples and low prices 
today! We will gladly design a special Coin 
Card to meet your specific requirements! 
Phone or mail coupon now! 


MAIL THIS COUPON NOW! 


HANDFORD BROWN CO., INC. 
Dept. CUB 01-60 
Coytesville, New Jersey 














Please send me further information on 
your “Coin Cards”. 


| 

| 

| 

Gentlemen | 
| 

| 

| 


| NAME 
| ADDRESS 
| city 


HANDFORD 
=jr ie)’. i, Beier 


INCORPORATE O 


NEU 
UY 





COMING EVENTS 


Utah State Credit Union 
League annual meeting, University of Utah, 
Salt Lake City 

February 18-20-——-Credit Union League of 
Manitoba annual meeting, Marlborough 
Hotel Winnipeg 

February 20-21-—-Eleventh District meet- 
ing, Sheraton-Biltmore Hotel, Providence, 
Rhode Island 

February 23-24 — Saskatchewan Credit 
Union League annual meeting, Bessborough 
Hotel, Saskatoon 

March 3-5 Ontario Credit Union 
League annual meeting, Royal York Hotel, 
Toronto 

March 4-5—North Dakota Credit Union 
League annual meeting, Memorial Building, 
Jamestown 

March 11-12 
| euuue 
Hartford 

March 11-12 Ninth District meeting, 
Columbia, South Carolina 

March 12--Fifth District meeting, Rice 
Hotel, Houston, Texas 

March 12— Seventh District meeting, 
Detroit, Michigan 


January 30-31 


Connecticut Credit Union 


annual meeting, Hotel Statler, 


BORROWING 


(Continued from page 20) 


de partment store pure hases through a 
revolving credit plan. you will pay 12 
or 18 percent a year for the privilege. 
Do you really want to add 12 to 18 
percent to the price of everything you 


, 


buy 


Your credit is a precious thing. If 
you use it right, it will help you a lot. 
We all realize that there wouldn't be 
half so many cars on the road if it 
weren't for installment credit. People 
wouldn't be able to marry so early, 
buy homes so young and furnish their 
homes so well. if it weren't for credit. 

But we all know, too, that many 
families are going too deep into debt. 
An illness or seasonal layoff can make 
it impossible to keep up with the 
monthly payments, and then the grief 
begins. 

Most people use their credit wisely, 
At least they manage to keep their 
payments up and avoid the bank- 
ruptey courts, and when their bills are 
paid they have something to show for 
them. No doubt, most people make 
mistakes along the line; that’s to be 
expected. The main thing is to use 
your credit sensibly, so that your mis- 
takes will be small ones. 


HOUSING 
(Continued from page 13) 


and extent of work: when to 
be done or completed; areas; 
extras; description of mate- 


rials such as quality, name, 
grade. weight, color, style, etc.; 
total costs; finance charges, 
etc. 

Is the contract completely filled 
in, have you read it and do 
you understand it completely 
before signing and are you to 
be given a complete. readable 
copy signed by the salesman 
of the company ? 

Does the salesman try to high 
pressure you into signing a 
contract 7 

Has the company or salesman 
represented that your home 
would be used for advertising 
purposes. as a model job, or 
show house, or by display of 
their sign. and that for this 
you would be given a special 
price? 

Has it been represented that 
F.H.A. has anything to do with 
performance of the job, other 
than merely insuring the loan 
granted by your bank? 

Are you asked to pay in ad- 
vance, or to pay cash to a 
salesman instead of by check 
or money order to the com- 
pany itself? 

Are you asked to sign a com- 
pletion certificate for the job 
by appeal. threat or trick be- 
fore the job is properly com- 
pleted ? 





CLASSIFIED 


POSITION OPEN: We're seeking man or 
woman with credit union background for out- 
standing opportunity with worldwide invest- 
ment firm. For particulars, write Box A63. 


WANTED: Assistant manager by large mid- 
west credit union, college graduate, some ex- 
perience accounting and in credit union. Give 
full details. Salary open in $4500 to $6700 
range. Write Box A64. 


POSITION WANTED: Treasurer-manager, 
fulltime. Two years experience in credit union 
now $400,000 assets. New England preferred, 
other locations considered. Write Box A65. 


POSITION OPEN: educational-promotion di- 
rector for Connecticut Credit Union League. 
Salary open. Write Leonard R. Nixon, man- 
aging director, Box 98, Kensington, Conn. 


BOUND VOLUMES of the Credit Union 
Bridge for 1959 are now available, at $4.50 
each. Valuable for reference, fully indexed at 
back of December issue. A few bound volumes 
for earlier years are also available: 1948, 1949, 
1951, 1952, 1955, 1956, 1957 and 1958. Order 
from The Credit Union Bridge, Box 431, 
Madison 1, Wis. 


POSITION WANTED: Manager or treasurer 
of large credit union. Extensive experience, 
record of growth. Write Box A-66. 


MANAGING DIRECTOR WANTED: Missouri 
credit union league seeks managing director, 
fully qualified. Salary open. Write to R. E. 
McLeod (league president). 2500 Hampton 
Ave., St. Louis 10. Mo. 


In writing to advertisers using box numbers, 


send letters care of The Credit Union Bridge, 
Madison, Wia. 


The Credit Union Bridge 








Money Orders can Now be Sold! 


A Valued Service to your Members 


The provision which permits all Federal Credit Unions to sell negotiable checks 
and money orders to members, and to cash checks and money orders for a fee. 











TAMPER PROOF SAFETY TINT 
1 and water marked paper back- 
round, with Credit Union design, 
credit Union motto, and Little Man 
symbol. 
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2 THREE AUTOMATIC RECORDS | 
of each check for your protection 
Copies and Karbon-Out as desired, 


PERSONALIZED with the names of your CREDIT UNION 
and its designated BANK, including UNION LABEL 











Compare the TAILORED SAFETY FEATURES of this 





Credit Union Voucher and Account Payable Check 
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r check is especially designed t 
| ce tro! systems developed t 


' two stut 


Nearly 2,000 credit unions are now using our qual 
ity, union-made checks and machine pass-books 


a Moltiaeotaleliot-Mel mr. l(oretelt isl ai 
bottom of voucher 


SAMPLES AND PRICES FURNISHED ON REQUEST 


ma eh i-teu deme —f-lal.eay [oli-mOrelgclela-lilels| 
Dept. C + 4048-58 Schubert Avenue « Chicago 339, Illinois , 








Climb Toward 
Future Coeurity 


| would like to receive, without obligation, complete information 
and premium rates on CUNA Mutual's 


insurance plan(s), 


CUNA MUTUAL INSURANCE SOCIETY 


P.O. Box 391 P.O. Box 65 
Madison, Wisconsin Hamilton, Ontario 








